KOMaHa poCTa Ha ayTcopce

“ roc ket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

LLIaGnoH cTpaTernyeckoro njiaHa yaep)xaHus
KnueHTtoB Ha 90 gHen

Mowarosbi GPeNMBOPK A5 BHEAPEHUSA N YITyUYLLEHUNA cTpaTernm yaepxXaHusa KIMeHToB B
Manom u cpefiHeM BuU3Hece.

BeBeaeHue: 3a4yeM HY>XXEH 3TOT nNNaH?

Yaep>aHue KNMeHTOB — 3TO He NPOCTO 3afadya, 3TO cTpaTernyeckoe npenmyLLecTso. lNpmneneyeHne
HOBOro KJIMEHTa 06X0auTCA B 5-25 pa3 AopoXKe, YeM yaep>KaHune cyuecTteytowero. bonee Toro,
NOBbILWEHNE YAEPXaHUSA BCEro Ha 5% MOXET yBeNnUYnTb Npmnbbinb Ha 25-95%. 3ToT 90-4HEBHbIN
nnaH paspaboTaH, YTOObI MOMOYbL BalleMy GU3HECY CUCTEMATU3NPOBATb PaBOTy C CYLLECTBYOLWNMMU
KIMeHTaMn, NOBLICUTb UX NOSNIbHOCTb U, Kak CNeacTBME, YBENMYUTb NMPUBLINb.

MnaH pa36uT Ha Tpu dasbl, KaXKaas M3 KOTOPLIX MMEET CBOM Lien, 3a4ayuu U oXngaemMble
pe3ynbTaTbl. Cneays aToMy GperiMBOPKY, Bbl CMOXETe MOCTPOUTb YCTOWUMBYIO CUCTEMY
yaepXXaHus KIIMEHTOB, KOTopas 6YAET NPUHOCUTb AONITOCPOYHbIE Pe3yNbTaThl.

dasza 1: Aygut u AHanus (OHu 1-30)

Llenb MoHATb TeKyLllee COCTOSIHME Yyaep >KaHUS KIIMEHTOB, BbIIBUTb

NpPoo6neMHble 30Hbl U COBpaTh UCXOAHbIE JaHHble Os
hanbHenwero N1aHNpPOBaHUA.

3apaum ®asbl 1: AyguTt u AHanus

a

C60p 1N aHalIn3 JaHHbIX O KIMNEHTaX
OKCnopTUpynTe AaHHble O NOKYyMKax, B3anmogencTeusx, gemorpadum ns CRM, ERP, aHanuTtuyeckmnx cuctem.
PacueT knto4veBbIX METPUK yaep>XaHnuqa

PaccuutanTe Retention Rate, Churn Rate, LTV. Ona SaaS-npoayktoB Hopma oTToka 5-10% B rog, onst posHuusl — 20-40%,
ans B2B-ycnyr — 10-20% (MCTOYHUK: CTaTbs).

MpoBeaeHne KOropTHOro aHanu3a

CrpynnupynTe KIMEHTOB MO AaTe NepBou NMOKYMNKK U OTCNEXNBaNTe nx nosegeHue. Vicnons3ynte AHgekc MeTpuky nnm
CRM ans nocTpoeHust 0TYETOB.

OnpepeneHne NPU3HaKoB YCMNELHOro UCMOoNb30BaHMsA NPoAYKTa

Hanpumep, Ans oHNanH-LIKOMbl 3TO NMPOXOXAEHME NEPBOro ypoka, Ajisi NPoM3BOACTBEHHOW KOMMaHUM — MOBTOPHbIN
3aKkas. HacTponTe TPEKUHr 3TUX COBbITUN.

Onpoc yweawmx KNmeHToB
ﬂpOBe,EI,l/ITe MHTEPBbIO C 3-5 KIIMeHTaMM, yuweanwmnmMmuy 3a nocnegHue nonroga. BbisicHuTe NPUYUNHDBI OTTOKa.
AHann3 o6paTHOM CBA3MN

M3yumnTe 0T3bIBbl, Xanobbl, NPeanoXeHUss U3 BCex AOCTYMHbIX UCTOYHUKOB (coLceTn, Noaaep ka, onpochl).
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[ OueHka Customer Health Score (CHS)

EC/M BO3MOXHO, arpervpyinte aaHHble 06 akTMBHOCTM KJIMEHTa (4acToTa BXOAOB, UCMOSIb30BaHWe GpYHKLMIA, onnaThl,
o6palleHnst B Moaaep>Ky) U NpucBonTe Gasnn.

Kniouesble MeTpuUkKu pis otcnexmsaHus (Pasa 1)

MeTpuka OnucaHue LleneBoe 3HaueHue (npumep)
Retention Rate Llons KMTMEHTOB, KOTOPbIE NPOJOMKAT He meHee 80%
noKynaTb y Bac B TeYeHne onpenenéHHoro
nepuoga.
Churn Rate [onsa KnneHToB, KOTOpble NpeKkpaTnIn He 6onee 10%

COTPpyAHM4YeCTBO 3a nepuoa.

LTV (Lifetime Value) CyMMapHas Npubblib, KOTOPYH NPUHOCUT B 3-5 pas Bbiwe CPA (cTtoMmocTtun
KNMEHT 3a BCE BpeMsi COTPYAHMYECTBa. NPUBNEYEHUS KUEHTA)

NPS (Net Promoter MHpekc roToBHOCTU peKkoMeHA0BaTb Bbiwe 50

Score) KOMMaHuto.

Oxxupaembiu pesynbrat (Pasa 1)

MofHoe NoHUMaHWe TeKyLLEeN CUTyaLUun C yaepKaHueM KITMeHTOB, BbisiBJIeHHble cllabble MecTa B
KJ/IMEHTCKOM OnbITe, CMIMCOK OCHOBHbIX MPUYMH OTTOKA M 6a30Basi CErMeHTaLUus KITMEHTOB Mo
CTeneHu NoANbHOCTU U PUCKY OTTOKa. OnpeaeneHa Touka oTcUeTa A/ U3aMepeHus nporpecca.

PekomeHgyemblie MHCTpyMeHTbl (Pa3a 1)

CRM-cucrtembl Butpnkc24, AmoCRM (ans c6opa faHHbIX O B3aMMOAENCTBUAX U
aBTOMaTU4eckoro pacyeta LTV)

Be6-aHanuTtuka Anpekc MeTpuka, Google Analytics (gns KOropTHOro aHanusa u
OTCNEeXUBaHUA noseaeHns)

NHCTpyMeHTbI A1 ONpOCoB Google Forms, SurveyMonkey, Typeform

®asa 2: MNpuoputusaumsa u NnanmposaHue (OHu 31-60)

LUenb Pa3pa6oTaTb KOHKPETHble CTpaTernn 1 nnaH AencTBuii Ha OCHOBE
AaHHbIX ayauTa, NPUOPUTU3NPOBAaTL MHULMATUBLI U ONPeaesiuTb
HEOBX0AMMbIE PeCcypChbl.

3apauu ®asbl 2: NMpuoputusauyms u NMnaHmposaHue

[1 CermeHTaumMs KIMEHTOB

Pasgennte KNMEHTOB Ha rpynnbl: BBICOKUI PUCK OTTOKA, CPeaHUM puck, nosnbHble, VIP. Micnonb3ynTe gaHHbie CHS,
aKTMBHOCTM, YacTOTbl 3aKa30B. [1s KaXkaom rpynnbl paspaboTanTe CBOU KOMMYHUKaLIMK.

[] BbliGOp aKTUBALMOHHbLIX COBbITUM

OnpepenuTe KioYeBble AeACTBUS, KOTOPbIE MOBLILIAIOT yaepXKaHue (Hanpumep, ons SaaS aTo 3arpyska ¢Gainnos, ans
e-commerce — BTopasi MOKYyMnKa B TeYeHne kBapTana). CocpefoToubTe YCUUs Ha TOM, YTOGbl Kak MOXHO Gosblue
KJIMEHTOB JOCTUranu aToro Co6bITHS.




[] PaspaboTka MexaHWK NporpamMm JIoSNIbHOCTH

PaccmoTpuTe: HakonuTenbHble 6ansbl, MHOrOyYpOBHeBble cucTeMbl (Kak y «CrnopTmacTtep» unun O'STIN), nnaTHble
nognucku (kak «Fasnpom BoHyc»). 71% Gen X, 70% Millennials, 63% Baby Boomers, 62% Gen Z BbiGupatoT 6peHabl ¢
nporpaMmmon nosinbHoOcTn (McToyHuk: Open Loyalty).

] TMnaHnpoBaHWe NePCOHANN3NPOBAHHBIX KOMMYHMKaLMIA

Paspa6oTaiiTe cLeHapu aBToMaTUYeCKux NMcemM/coobLLEeHMI Ha OCHOBE AENCTBUI KNneHTa (6poLueHHas KopauHa,

MPOCMOTP TOBapa, 3aBepLUeHMe NepBoro roga coTpyaHmyecTsa). Unisender No3sosnisieT Nerko co3aaBaTth Takue CLeHapun.

[ OnpepeneHne KaHanoB KOMMYHUKaLNK
Email, SMS, mecceHpyepbl, push-yBeaoMNeHns, NepcoHanbHbIe 3BOHKM.
[ PaspaboTka nnaHa no yay4dleHuto KayecTBa cepBuca

BHegpeHue SLA, HazHayeHne nepcoHasibHbIX MEHEeAXepoB A5t KNH0YEBbIX KTMEHTOB, yydlleHne CUCTEMbl 06paBoTKM
o6palleHun.

[1 CocTaBneHue [opoXKHOW KapTbl

Onpe/J,eane KOHKpPEeTHble Warun, OTBeTCTBEHHbIX, CPOKU U OXXWOaeMble pe3ynbTaTbl A4 KaXka,0M UHULMATUBBI.

Heo6xopaumbie pecypcbl (Pasa 2)

Yenoeeueckue pecypchbl MapkeTonor, MeHeaXep No paéoTe C KIMeHTaMu, cneLmanucT no

CRM, aHanuTuk.

TexHonornyeckue pecypchbl Mogaynb nosansHoctn B CRM/e-commerce nnatdopme (ecnu
ecTb), nnatdpopma ansa email-mapkeTuHra (Unisender),
WHCTPYMEHTbI 4151 aHaNUTUKM.

duHaHcoBble pecypchl Brog)xeT Ha BHeApeHWe nNporpamMmm noanbHocTu, onnaty MO,
06y4eHune nepcoHana.

Oxxupaembin pesynbrtaTt (Pasa 2)
rOTOBbIﬁ, ,D,eTaﬂM3MpOBaHHbIV1 nnaH p,eVICTBI/Il‘;I Nno yaep>XaHuto KNnMeHToB C NPpUNopuUTU3NpoBaHHbIMUA

MHUUMaTMBaMM, pa3paboTaHHbIMN MeXaHUKaMN NOSNTIbHOCTU U CTpaTErmsMmM KOMMYHUKaLNK,
OnpepgeneHbl OTBETCTBEHHbIE N HEOBXOAUMbIE pecypcChobl.

PekomeHpayemble MUHCTpYMeHTbI (Pa3sa 2)

MnaTtdopmbl aBTOMaTU3aALUMN Unisender, Mailchimp, GetResponse (ans aBToMaTU4YeCKuMX

MapKeTUHra Lenoyvyek nucem)

CRM-cucrtembl Butpnkc24, AmoCRM (ans cermeHTaumm n ynpaBneHuns
KOMMYHMUKaUMamu)

Mnatdopmbl gnsa nporpamm Open Loyalty (ana cozgaHusa renMnpuumpoBaHHbIX NporpamMmm

NnosinbHOCTU NOSANIbHOCTK)

®a3za 3: BHegpeHue n Ontumusauyus (OHu 61-90)

Lenb 3anycTuTb paspaboTaHHble cTpaTerum, HenpepbiBHO
oTcnexmnsaTb pe3yfbTaThl, COGMpPaTb 06PaTHYHO CBSA3b U
ONTMMU3NpPOBaTb NOAXOAbI 4K SOCTUXEHUSA MaKCUManbHON
adPeKTUBHOCTHN.



3apgaum dasbl 3: BHegpeHue u OnTumusauyusa

1 3anyckK NUIOTHbIX KaMMaHui
HayHuTe ¢ HEGONbLUNX CETMEHTOB KIMEHTOB UK OTAeNbHbIX MeXaHUK, yTOObI NnpoTecTUpoBaTb rMNOTE3bI.
[0 BHeppeHue paspaboTaHHbIX MPOrpaMm IOSIbHOCTH

3anycTtute BbiGpaHHble MexaHuKu (6annbl, CTaTyCbl, NOANUCKN). Y6eamTech, YTO NporpaMmma nosifibHOCTU npeanaraeT
peanbHyto LeHHOCTb (McToyHuk: Open Loyalty).

O HaCTpOﬁKa aBTOMaTU4YECKUX KOMMyHVIKaLI,VIVI
AKTUBUPYHTE TpUrTepHble email/SMS-Lenoykn, NnepcoHann3MpoBaHHbie NPeLNoXeHUs .
[0 MOHUTOPUHI KNHOYEBBLIX METPUK

ExxegHeBHO/eXeHenenbHo otcnexmnBanTte Retention Rate, Churn Rate, LTV, NRR. NRR Bbiwe 100% o3HayvaeT, 4To
cyuiecTBytoLlas 6a3a NPUHOCUT Bonblue AeHer Aaxe 6e3 NpMBAeYeHNs HOBbIX KIIMEHTOB.

[] C6op v aHann3 ob6paTHON CBA3U

[MpoBoauTe ONpPOChI, aHaNU3NPYUTEe KOMMEHTapUK, OTCNEXMBANTE YNIOMUHAHUA B COLICETSX. PearnpyinTe Ha Heratus,
6narogapuvre 3a NO3nUTUB.

[1 OnTumMuM3aumsa 1 MacliTabupoBaHue
Ha ocHoBe MonyuYeHHbIX AaHHbIX KOPPEKTUPYTe CTpaTernu, MacluTabupyinTe ycrelHble MHULMATUBSI.
[ PacnpepgeneHvne oTBETCTBEHHOCTU

HasHaubTe yenoBeka wnv oTaen, OTBETCTBEHHbIN 3a yaep>XaHune KIMeHTOoB. OH [OMKEH UMeTb OO0CTYyNn K MeTpukKamM u
NONMHOMOYUA ONA NPUHATUA peLIJeHMI;I.

KPIl ycnexa (®a3sa 3)

KPI LleneBoe usmeHeHue Mepuopg
Retention Rate YBenuyeHue Ha 5-10% K koHuy 90 gHen
Churn Rate CHuxXeHune Ha 2-5% K koHuy 90 gHen
LTV YBenuuyeHue Ha 10-15% K koHuy 90 gHen
KonuyecTtBO NOBTOPHbIX MOKYMOK YBennyexune Ha 15-20% K koHuy 90 gHen
NRR (o715 KOMNaHuin ¢ NOANUCKON) Bbiwe 100% K koHuy 90 gHen

Oxxupaembiit pesynbtart (Pasa 3)

3anyLieHHble 1 paboTatoLime nNporpaMmel Mo YAEPXKaHUIO KITUEHTOB, YiyUdLleHHble METPUKU
nosinbHOCTH, chopMMpoBaHHas KynbTypa paboTbl C KIMEHTCKOM 6a301. [oBblileHne
YAOBNETBOPEHHOCTU KIIMEHTOB U YBEIMYEHNE NX NOXXMU3HEHHOW LLEHHOCTMU.

PeKomer,yeMble MHCTPYMEHTDbI (basza 3)
CuctemMbl aHaNUTUKKN Anpekc MeTpuka, Google Analytics, Power BI, Tableau (gns
BMU3yanM3aunn 1 aHanusa gaHHbIX)

CRM-cucrtembl Butpnkc24, AmoCRM (ana otcnexwmnBanumsa CHS u
aBTOMaTU3aUuK 3a4ay ans MeHegXepos)

WNHcTpymeHTbl gna A/B Google Optimize, VWO (gnst onTuMmnsaLmm KOMMYHUKaLUR n
TecTUpoBaHuA npensoXeHuni)
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