KOMaHa poCTa Ha ayTcopce

“ rocket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

LLla6noH SLA meXay MmapKeTUHIrom U npoaakamu gns
B2B

OonTumMmsauma B3aMmMogencTeus st NoBbILLEHNS KOHBEpCUn " MMHMMU3aLNN KOHd)ﬂMKTOB

BeepeHue

HacTtoswee CornaweHne 06 ypoBHe o6cnyxuBanns (SLA) ycTaHaBnmMBaeT YETKME NpaBuna u
OXMAaHUST MeXay OTAeNaMn MapKeTUHra n npogaxk komnanum [HassaHue komnanuu]. Llenb
AOKYMEHTa — CUHXPOHU3NPOBaTb YCUNNS OTAENOB, ONPEAENUTb KpUTepmn Keanmdumkaumm nnaos,
OTBETCTBEHHOCTb 3a UX 06PabOTKY U METPUKMK ANl OLEHKN 3PPEKTUBHOCTH, YTO NO3BOAUT
3HAYUTENBbHO MOBLICUTb CKBO3HYHO KOHBEPCUIO M M36EXaTb pa3HOrnacum.

CornacHo B2B-6eHumapky 3a 2025 rog, MmegmaHHasi KOHBEpPCUS canTa cocTaBnseT 2,2%, a cpeaHss
KOHBepcua nnpa B knneHta — okono 0,5% (billionverify.com). 3¢dekTnBHOE B3aumogencTene
MapKeTUHra 1 NPoAaXk ABNSETCA KPUTUUYECKM BaXKHbIM AN YyYLIeHUss 3TUX NoKasaTenen.

OnpepeneHun

MQL (Marketing Qualified Lead)  Jlug, KOTOpbI MapKETUHI CYUMTaAET rOTOBbLIM K padoTe C
npogaxamun. CootesetcTByeT ICP, nposiBUN aKTUBHOCTb
(mognncancs, ckavyan matepuan, octaBun 3asBky). MQL — aTo
«Tennbln», HO eLé He «ropsAYnn» KoHTakT (b2bprofit.ru).
MpMepbl aKTUBHOCTEN: CKaYyMBaHUe KeKnca, 3anpoc Aemo,
noceLleHne KIYeBbIX CTPaHUL, canTa.

SAL (Sales Accepted Lead) MQL, kKoTopbIv 6bln NPUHAT OTAENOM NpoAax B paboTy nocrne
nepBUYHON NPOBEPKN Ha COOTBETCTBUE 6a30BbIM KpuTepuam ICP
N HaNM4YMa KOHTaKTHbIX AaHHbIX. SAL noaTBepXpaeT, u4To nug,
peneBaHTeH ANng fasnbHenwen Kksannbukaumm.

SQL (Sales Qualified Lead) Jlng, KoTopbIM NpoAaXxun NpuHANM B padoTy nocne MQL/SAL. Ha
3TOM 3Tane NogTBEPXAEH BHOOXKET, NOeHTUPUUMpPOBaH decision
maker, ecTb peanbHas 3agaya. SQL — ocHOBa 4715 NOCTPOEHMS
pipeline (b2bprofit.ru). Ksanudukauma nposoanTca no
dpenveopky BANT nnn MEDDIC.

BANT ®penmBopk kBanuoukauum nuaos (IBM, 1960-e):
- Budget (bropykeT): ecTb N1 y KNMeHTa 6H0AXeT Ha peLleHne?
- Authority (MonHoMouus): ¢ KeM Mbl FOBOpUM — 3TO decision
maker nnu BnnaoLWmMn?
- Need (MoTpe6HOCTb): eCcTb N peanbHasd NoTPeGHOCTb B
npopykre?
- Timeline (Cpoku): Korga nnaHMpyeTcs pelleHne — B 3TOM
KBapTane, yepes rog? (b2bprofit.ru)
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ICP (Ideal Customer Profile) OnucaHue KoMnaHun, KoTopas MOXET NoAy4YnTb HaubobLLYHO
BbIrogy oT npopykTa (carrotquest.io). Bkntoyaet
XapaKTeEPUCTUKN: KOSIMYECTBO COTPYAHUKOB, MHAYCTPUS,
TEXHONIOTMYECKMIN CTEK, pa3Mep KIMeHTCKoM 6a3bl U T.4.

O65a3aHHOCTU OTAEe/Nla MapKeTUHra

[1 leHepauus MQL, cooTtBeTcTBYtOWMX ICP

Llenesoit o6bem MQL: [X] B mecsal,. CToumocTb B2B-nuaa Bapbupyetcsa oT $31 g0 $370 (billionverify.com), nostomy
kauecTBO MQL KpuTHUUecKku BaXxKHO.

[ TNpepocTaBneHue nosHon nHoopmauum o MQL

Kaxabin MQL gomkeH cogepxatb: PO, [OMKHOCTb, Ha3BaHNE KOMMaHUKN, KOHTaKTHble faHHble (email, TenepoH),
WUCTOYHUK NnAaa, NCTOPUIO B3aUMOLENCTBUS C KOHTEHTOM, NPUYMHY KBanudukaumm kak MQL.

[] Mepenavya MQL B oTaen npofax B TedeHune [Y] yacos
Mcnonbsyetca CRM-cuctema ofisi aBToMaTUUECKOW nepepayv u yBeLOMIIEHUN.
[] MNporpes HekBanuduumpoBaHHbIX Nnaoe (Lead Nurturing)

95% NUAOB He rOTOBbI K HEMefIeHHOM MOKYMNKe B MOMEHT NepBoro KoHTakTa (MarketingProfs, terazus.com). MapkeTuHr
oTBEYaeT 3a Ux nporpes go ctaguv MQL.

[ PerynapHoe o6HoBneHue kputepunes MQL

COBMECTHO C OTAENOM NPOAAX, He pexe 04HOro pasa B KBapTar.

O6s13aHHOCTHU OTAeNa Npoaax

[] MpwuHatue unun otknoHeHne MQL (kBanupumkaums B SAL)
B TeyeHune [Z] yacoB ¢ MoMeHTa nony4yeHus. MNpuymnHa OTKIIOHEHUS J0/MKHa 6biTb YETKO 3adukcupoBaHa B CRM.
[] Keanuoukauma SAL B SQL no ppenmeopky BANT/MEDDIC
MpoueHT koHBepcuun SAL B SQL: He meHee [P]%.
[0 MepBbit KOHTaKT ¢ SAL B TeueHne [W] MuHyT/4yacos
CKOpOCTb pPeakunn KputnveCkun BaxkHa anda yaep>XaHuda nHtepeca nmaa.
[] BepeHwue akTyanbHon nHpopmaumm no nngam B8 CRM
(DMKcaLI,MF! BCeX B3aMMO,EI,el;ICTBl/Il7I, CTaTyCcoB, NPpU4YnH OTKasa.
[ TNpepocTaBneHne o6paTHON CBA3M No KavyecTsy MQL

EXxeHepenbHO, Ha COBMECTHbIX BCTpe4ax C OoTAeNnIoM MapKeTUHra.

Mpouecc nepegauu nupos

1. FeHepauus MQL: OTgen mapkeTuHra reHepupyet MQL yepes pasnuyHble KaHanbl (CanT, peknama,
MeponpuaTus u T.4.).

2. ABToMaTu4yeckas nepegaya: MQL aBTomatmuecku nepegatotcsd B8 CRM-cuctemy ([HassaHne CRM,
Hanpumep, Butprnkc24 nnn AmoCRM]) ¢ npuceoeHnem ctatyca «Hobin MQL».

3. YBepgomneHue: OTgen npogax nosyvyaet aBToMmaTudeckoe ysegomserne (email/s CRM) o HoBom
MQL.

4. MpuHaTne/OTkNOHeHMe: MeHeaXep no npogaxam B TedeHue [Z] yacos npuHnumaet MQL
(nepeBoanT B cTatyc SAL) nnm OTKNOHSIET €ro, yKasbiBas NpUUnHy.

5. KBannoukauusa: MeHegykep no npogaxam nposoanTt keanuoukaumo SAL B SQL, ucnonb3ys
yTBEPXAEHHbIE KpUTEPUMN.

6. O6HOBNEHME cTaTyca: Bce nameHeHus ctatycoB nnaos oukcmpytotcs B CRM B pexnme
peanbHOro BpeMeHu.



MeTpUKU U OTYETHOCTDb

MeTpuka

OTBETCTBEHHbIN
oTgen

LleneBoe 3HauyeHue

YacToTa OTYETHOCTHU

Konnuyectso MQL MapKkeTuHr [X] B mecsL, ExxeHepenbHO
% MQL, npyHATBLIX NpoAa)amu MapkeTuHr/Ipogaxm [Y1% ExxeHepenbHO
(SAL)

Bpems o6paboTkn MQL oTgenom Mpopaxu [Z] yacos ExxeHepenbHO
npogax oo SAL

% SAL, KOHBepTMpOBaHHbIX B SQL Mpogaxwu [P1% ExxeHepenbHO
CpepHee Bpems oT MQL go SQL MapkeTuHr/Ipogaxm [T] oHen ExxemecsiuHo
CtoumocTtb MQL (CPL) MapkeTuHr [V] USD ExxemecsayHo
% 3aKpbITbix caenok n3 SQL (Win Mpogaxwu [W]% ExxemecsiuHo
Rate)

O6wwasn Bbipyyka oT MQL MapkeTuHr/Ipogaxm [R1USD E>xxemecsiuHo

MNMpouecc pa3peleHUs KOHPJIMKTOB

B cnyyae BO3HMKHOBEHWS pa3HOrnacum OTHOCUTENIbHO KayecTBa NIMAOB, MX 06PaboTKM UK
BbINoSIHeHUA KPI, CTOpoHbI 06A3yHOTCS CriefoBaTh Criefylowemy npoueccy:

1. MepBrYHOE 06CYyXaeHue: PykoBoaUTENN OTOEN0B MapKeTUHra n npogax rnpoBogaT BCTpeyy A/is
06CyXAeHUS MPOBEMbI U MOUCKaA peLleHus.

2. Ockanauus: Ecnu pelleHne He HalWaegHO, BOMPOC acKanupyeTtcs oo [HassaHue 40MKHOCTH,
Hanpumep, Kommepyeckoro aupektopa/l eHepanbHOro ampexkTopal.

3. AHanu3 gaHHbIX: Bce cnopHble BONpOCh! peLlatoTcsi Ha OCHoBe AaHHbIX U3 CRM-cuctemsl

OTYETOB NO METPUKaM.

4. KoppekTtnposka: Mo ntoram paspelleHns KoOHGNKTa MoryT 6biTb BHECEHbI KOPPEKTUPOBKU B
Kputepun kBanudukauuu, npoueccol Unm MmeTpukn SLA. PekomeHayeTcsa NpoBoguTb ry6oKyro

peBusnto SLA pas B kBapTar.

MpunoxeHue: Kputepum ksanupumkaumum MQL/SAL

MapameTp Kputepuu pna MQL (MapkeTuHr) Kputepumu gna SAL (Mpogaxu)

Pasmep komnaHun Ot 50 coTpygHuKoB Ot 50 coTpygHUKOB, NOATBEPXKAEHO

MeHe>Xepom
MHaycTpua IT, ®uHaHcbl, E-commerce CooTBeTCTBME LeneBbiM UHAYCTPUSAM
ICP
Bropxet MoTeHuManbHO ecTb (MO KOCBEHHbBIM MoAaTBepPXAEHHbIN BIOAXET Ha
npu3Hakam) peleHune (no BANT)
MoTpebHOCTb MposiBUN UHTEPEC K peLUEHNO fIBHO Bblpa)keHHasi NoTPeBHOCTb B

npo6nembl (ckayan rang) npogykte/ycnyre (no BANT)

CpoKkn NPUHATUA peLLeHnst B nepcnekTtunBe 6-12 mecaues B TeueHune 3-6 mecsues (no BANT)




MapameTtp Kputepuu gpna MQL (MapkeTuHr) Kputepum gnsa SAL (Mpogaxxu)

LOMKHOCTb KOHTaAKTHOro MeHepyxep cpefHero 3BeHa, NMP nnu nuuo, BnungoLee Ha pelleHne

nmua pykoBoguTenb oTaena (mo BANT)

[eorpadus Poccusa, CHI CooTBeTCTBME pPerMoHam NpucyTcTBUA
KOMMaHun

AKTMBHOCTb Ha canTe/B MoceweHne 3+ KNOYEBBLIX CTPaHUL, 3anpoc gemMo/KoHCcynbTauun, yyacTtune

pacchblnkax OTKPbITUE 2+ NUCEM B BeOuHape

McToyHuk nnpa OpraHuyeckun Tpaduk, KOHTEKCTHass ~ Bce McToyHMkuM, cooTBeTCcTBYOWME ICP

peknama, pedpepansl

bonblue nHTepecHoro
B HaLuem o6nore

passmaaﬁ're buaHec-MbllWEHWEe C HallMMM nccnegoeaHMAMK
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