KOMaHa poCTa Ha ayTcopce

“ rocket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

LLla6noH SLA gna mapkeTuHra v npogax

Kak noMupuTb OTAENbI M YCKOPUTb POCT KOMMaHWUM

BeepneHue

OTOT AOKYMEHT npeacTaBnseT cobon wabnoH CornalweHns o6 ypoBHe o6cnymnBaHus (Service Level
Agreement, SLA) mexay oTaenaMmn MmapkeTuHra u npogax. Llenb SLA — ycTaHOBUTb YeTKME,
n3MepumMble 065a3aTeNbCTBa A48 KaXA4oro otaena, onTMMM3npoBaTb NpoLecc 06paboTKU NUA0B U
o6ecneuynTb COrnacoBaHHy0 paboTy ANns AOCTUXEHUS 06X BU3HEeC-Lenen.

YyacTHukn: OTaen mapketnHra, OToen npogax.

Cpok gencTsus: [YkasaTb nepuop AencTena, Hanpumep, 1rof ¢ AaTel nognucannal, ¢ nocnenyowmm
eXeKBapTasbHbIM NepecMoTPOM.

OnpepeneHus

MQL (Marketing Qualified Lead)  Jlug, KOTOpbIM COOTBETCTBYET NOPTPETY MAEANBHOIO KIIMEHTa U
NPOSABMN MHTEPEC K MPOAYKTY/yCnyre, HO eLle He roToB K MPsiMoW
npogaxe. Hanpumep, rnaeBHbIM UHXEHep 3aBoAa C
yncneHHocTbio 6onee 100 yenoBek, CKaYaBLUMIN TEXHUYECKYHO
JOKYMeHTaumHo.

SQL (Sales Qualified Lead) MQL, KoTopblIil IBHO Bblpa3ui HaMepeHne COBEPLUUTL MOKYMKY
(Hanpumep, 3anpocun KOMMepPYECKoe NpeasioXXeHne unm
OEeMOHCTpauuto).

SAL (Sales Accepted Lead) MQL, KOTOpbIV 6bIsT NPUHAT OTAENOM NpoAaxK B paboTy u
NpU3HaH COOTBETCTBYIOLMM KPUTEPUAM ANA fanbHenLwen
KBanuoukaumu.

CPL (Cost Per Lead) CTOMMOCTb NpUBMEYEHNs OGHOro nuaa. MapKeTUHr
OTUYUTbIBAETCSA 3a 3TOT NoKa3aTesb.

CPA (Cost Per Acquisition) CToOMMOCTb NpMBEYEHNS OQHOro KnneHTa. O6WM nokasaTtesb
3QPEKTUBHOCTM 419 0O60UX OTAENOB.

LTV (Lifetime Value) lMoXXn3HeHHasa LeHHOCTb KnneHTa. O6LWKnin nokasaTenb
3¢ PeKTUBHOCTN NSl 060X OTLENOB.

CAC (Customer Acquisition CTouMMOCTb NpuBneYeHus KnmeHTa. CHUXaeTcs 3a CYET
Cost) YMEHbLUEHNs noTepb NNMA0B.

O6si3aTenbcTBa Ma PKeTUuHra

[ KonuyectBo nupos (MQL)
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ExxemecsiuHo reHepupoBatb [X] MQL, pacnpeneneHHbix No KaHanam:
* SEO: [Y] MQL

* KoHTeKCTHas peknama: [Z] MQL

* CoumanbHble ceTtu: [A] MQL

* Email-mapkeTuHr: [B] MQL

[ KauectBo nupoB (Kputepumn MQL)

Ing cuntaetca MQL, ecnu cooTBeTCTBYET CNefyoWMM KpUTepUsam:

* OTpacnb: [Hanpumep, Mpounssopactso, IT, GuHaHChI]

* lomxHocTk: [Hanpumep, PykoBoauTens otaena, OupekTop, Bnagenew, 6usHecal

* Pasmep komnaHuu: [Hanpumep, ot 50 coTpyaHMKOB, Bbipyyka oT 100 MnH py6.]

* Teorpadus: [Hanpumep, PO, CHI, EBponal

* bropxeT: [Hanpumep, rotoBHOCTb MHBeCcTMpoBaTb oT 500 000 py6. (BANT)]

* [TposiBNeHHbIN MHTepec: [Hanpumep, ckayan npanc-sucT, 3anpocun eMOo, NOCeTUn cTpanuly 'LieHbl']
* MoTpe6HOCTb: [Hanpumep, ykasan npo6nemy, KOTopyto peluaeT Haw npoaykT (BANT)]

[1 CKopocCTb nepeaayun nMaoB B OTAEN NPOAaX

Bce MQL pgonmxHbl 6bITb NepepaHbl B otaen npofgax B CRM-cuctemy B TedeHre 15 MUHYT C MOMEHTa UX KBanudukaumm Kak
MQL.

[1 lMpepocTtaBneHne MHpopmaumm o nnpax

Ona kaxpgoro MQL gonxHa 6bITb NpefocTasieHa cnefytowas tHpopmMmaums:

* ICTOUYHMK Nuaa (KaHan, kKamnaHms)

* cTopusi B3auMoAencTBus (noceLleHHble CTpaHuLbl, CKa4yaHHble MaTepuarnsl, 3anofiHeHHble GOpMbI)
* MpuymHa kBanudukaumm kak MQL (cooTBETCTBME KPUTEPUAM)

O6s13aTenbcTBa Npoaax

[ CKOpOCTb NEPBOro KOHTaKTa

OTpen npopax o06s3yeTcs CBA3aTbCs € nepefaHHbiM MQL B cnefytolme cpoku:

* [opsaynn nug, (3anpoc gemo/pacyéta, 3BOHOK): Ao 15 MuHyT (InsideSales: '21 pas Bbiwwe WaHc KBanudukaumm npm
KOHTaKTe B TeyeHune 5 MUHyT').

* Ténnbln nug, (CkaymBaHue npanc-nncTa, 3anpoc KoHcynbTauum): go 14yaca.

* XonofHbi nna (NoAMUCKa Ha pacchblfiKy, CKayMBaHue Kernca): o 24 yacoB (ons oTnpaBky NPUBETCTBEHHOIO MMCbMA).

[ Konn4yecTBO MNOMNbITOK KOHTaKTa

Onsa kaxporo MQL fonyHo 6biTb NPeanpUHATO He MeHee 5 NonbITOK KOHTaKTa B TeYeHue 7 KaneHgapHblX AHEN Nno
cnegytowemMy rpapuky:

* [1eHb 1: 3BOHOK + Email

* [1eHb 2: 3BOHOK

* NeHb 4: CoobLeHne B mecceHaxep (WhatsApp/Telegram)

* [1eHb 7: 3BOHOK

* [leHb 14: ocnegHUii 3BOHOK + NpoLanbHOe MMCbMO (eCiv KOHTaKT He YCTaHOBIEH)

] Kputepun SQL (Sales Qualified Lead)

Jlng cumtaetcsa SQL, ecnun cooTBETCTBYET crnefyowmm Kputepuam (ncnons3yinte BANT/MEDDIC):

* Budget (BrogxeT): OnpepeneH GroXeT Un roTOBHOCTb 06CY>XA4aTb CTOMMOCTb.

* Authority (MonHomouus): O6LeHne ¢ TULIOM, MPUHUMAIOLLMM PELLUEHUS U BAUSIOWMM Ha HUX.

* Need (MoTpe6HOCTL): MoaTBEpXAeHa ABHAs NOTPEBHOCTb, KOTOPYHO pellaeT Hal NpoayKT/ycnyra.

* Timeframe (Cpoku): OnpeaeneHbl CPOKK peanu3aumm NpoeKTa Uiv NPUHSATUS PeLleHus.

* Metrics (MeTpwku): lNoHMMaHue Toro, Kak KNMeHT 6yaeT N3MepsaTb ycrnex pelleHuns.

* Economic Buyer (3koHoMuueckuit nokynatenb): aeHTudrkaums nuua, yTeepxaatowero 6roaxer.

* Decision Criteria (KpuTepun pelwerus): MoHUMMaHWe Kno4eBbiX $akTOpPOB, BUSAIOLWMX Ha BbIGOP NOCTaBLUMKa.
* |dentify Pain (Onpepenenue 6onu): YeTkoe NOHMMaHne OCHOBHOMN NPOGIeMbl KNMeHTa.

* Champion (YemnuoH): Hannume BHYTPEHHEro CTOPOHHUKA NPOEKTA Y KIINEHTa.

[1 O6s3aTenbHas ob6paTHasa cBA3b Mo Nnagam

Mo kaxxgomy MQL, nepegaHHOMY OTAEIOM MapKeTUHra, OTAEN NpoAaxk 06s13aH NpefocTaBuTb 06paTHYHO CBA3b B
CRM-cucTeMe, ykasaB cTaTyC v NPUYUHY ANCKBanudukaumum (ecnv npumeHnmo). NpuymHel auckBanudukaumnm:

* Heuenesow (He cootBeTcTBYET ICP: CTYAEHT, KOHKYPEHT, HE HaLl CerMeHT)

* Hepo3BoH (nocne N nonbiTok)

* HeT 6roa)KeTa/PUHAHCOBBIX BO3MOXHOCTEWN

* Bblbpan KOHKYpeHTa

* [epepyMan/notepsn MHTepec

* HeakTyanbHO B faHHbIN MOMeHT (ans lead nurturing)

[1 Cpok npegocTaBfieHnst o6paTHON CBA3N

O6paTHas cBA3b Mo Kaxxgomy MQL gomkHa 6biTb NpefocTaBiieHa B TeyeHMe 48 YacoB C MOMEHTa NepBOM MOMbITKK
KOHTaKTa.



Mpouecc B3aumopemncTems

O

Cxema nepepgauv nupos (ot MQL k SQL)

1. MapKeTuHr reHepupyeT nua v keanuduumpyet ero kak MQL Ha ocHOBe 3afaHHbIX KpUTepmnes (aBTOMaTUYECKN Yepes
NMA-CKOpUHr B CRM).

2. MQL aBTOMaTtnyecku nepefaeTtcs B OTAEN NPOAaX (Ha3HayeHWe Ha MeHeg)Kepa Mo nNpaBwuiam poyTuHra).

3. OTgen npogax npuHumaeT MQL B pa6oTty (ctatyc SAL) 1 npucTynaeT K kBanudukaumm (MONbITKU KOHTaKTa, BbiABNEHNe
Kputepuer SQL).

4. Ecnn MQL cooTteeTcTBYET Kputepusam SQL, oH nepeBoautcs B ctaTtyc SQL 1 HauMHaeTcs npouecc Npogaxu.

5. Ecnn MQL He cooTtBeTcTBYET KpuTepuam SQL, oH AMckBanMuuumpyeTcs ¢ yKazaHMeM NpuynHbl nav Bo3BpallaeTcs B
MapkeTuHr gnsa 'moporpesa’ (lead nurturing).

Mpouepypa anckeanndmkaumMm n Bo3epaTta NMnaoB B MapkeTuHr (Lead Nurturing)

Jngpl, KoTopble 6bINN AUCKBaNUPULMPOBaHbI OTAENOM NPOAAX MO NPUYKNHe 'HeaKTyanbHO B faHHbIM MOMEHT', 'HeT
otogxeTta' unu 'Mepegyman’, Ho Npu 3ToM cooTBeTCTBYHOT ICP, BO3BpaLLatoTCA B MapKeTUHT 4151 BK/TFOUYEHUS B MporpaMmbl
'noporpesa’. MapkeTuHr 06a3yeTcs pa3paboTtatb 1 peanusosaTb nporpaMmmbl Lead Nurturing gnsa takux nugos. o 63%
TaKuUX NMMA0B B UTOre COBEPLLAIOT MOKYMKY, €ClN C HAMU MPaBuibHO paboTaTb.

Mpoueaypa ackanaumm Npu HapyLeHUsIX

Mpun cucTeMaTMyeckoM HEBBIMOMHEHUN 06513aTENLCTB OAHOM M3 CTOPOH (Hanpumep, Npocpoyka 06paboTku NMA0B,
OTCYTCTBME 0O6paTHOM CBA3U, Nepefayda HekayecTBeHHbIXx MQL), pykoBoguTenb NnocTpagaBLlUero oTAena MHuummpyeT
BCTPEYY C PYKOBOAMTENEM OTAENA-HapyLWMTENs ANs BbIACHEHWUS NPUYNH U Pa3paboTKM KOPPEKTUPYHOLWMNX AencTBUIA. [Mpu
OTCYTCTBWUM peLleHnss BOMPOC acKanupyeTcs Ao [YkasaTb BbllecTosee pyKOBOACTBO, HanpumMmep, Kommepyeckui
avpekTop/leHepanbHbIN AnpeKTop].

MeTpuKK 1 OTUETHOCTDb

MokasaTtenb OTBETCTBEHH LleneBoe YacToTa OTYETHOCTHU ®dopmar
b oTAEen 3HauyeHue OTYETHOCTU
Konnyectso MQL MapKeTuHr [X] MQL/mec E>xxeHepenbHO/ExxemecsuHo [aw6opg B
BI/CRM
CPL (Cost Per Lead) MapkeTunHr He 6onee [Y] py6. ExemecsiuHo Jawo6opg B
BI/CRM
KoHBepcusa MQL > CoBMECTHO He meHee [Z]% ExxeHepenbHO/ExemMecsauHo Jawéopg B
SQL BI/CRM
CKOpOCTb peakumn Ha Mpogaxu B cooTtBeTcTBMN C = EXXeHegenbHO dawoéopa B
MQL HOpMaTuBamu BI/CRM
KoHBepcusa SQL - Mpogaxu He meHee [A]% ExxemecsauHo/ExekBapTanbHo  Jawo6ops B
Cpenka BI/CRM
MpouEHT NPUHATBIX CoBMECTHO He meHee [B]1% E>xeHepenbHO Jawéopg B
nupos (Acceptance BI/CRM
Rate)
LTV/CAC CoBMeCTHO He meHee 3:1 E>xxekBapTanbHO OTuér B
BI/CRM

MepecMoTp U KOPPEKTUPOBKA

d

lMepnognyHoCcTb NnepecmoTpa SLA
SLA nepecMaTpmnBaeTCa eXXeKBapTaJZibHO Ha COBMECTHOM BCTpe4e pyKOBO,EI,MTeJ'IePI OTAENIOB MapKeTuHra u npogax.
MopsaoK BHECEHUS USMEHEHUI

Bce nameHeHus B SLA JOMKHbI 6bITb COrnacoBaHbl U yTBEPXAEHbI pyKOBOAUTENIAMU OTAEJIOB MapKeTUHIra U npojax, a
Takxe [YkasaTb BbllLleCTOodALEee pyKOBOACTBO, €C/n ﬂpVIMeHI/IMO].

MpunoxxeHun




#i# Mpumep Tadbnuupl ¢ Kputepuamm MQL/SQL

| Kputepuit | MQL (MapkeTunr) | SQL (Mpoaasxw) |
el

| Komnanus | | |

| OTpacnb | MponssoacTso, IT, GuHarcsl | MpounssoacTeo (chepa B2B), IT (paspaboTka MO),
®uHaHCcbI (6aHKK, UHBECTULNK) |

| Pasmep (cotpyaHukm) | >50 | >100 |

| Beipyuka | >100 mnH py6./roa | >250 mnH py6./rog |

| Feorpadus | PO, CHI | PO (Mocksa, CaHkT-MeTep6ypr) |
| KonTakTHoe nnuo | | |

| LOoMmKHOCTb | Pykosogutenb otgena, OupekTop, Bnageney, | OunpekTop no pa3suTuio,
Kommepueckuit ampekTtop, CEO |

| NosenenHve/VnTepec | | |

| MposiBneHHbIN MHTepec | Ckayan npaic-nucT, 3anpocun Aemo, noceTun cTpaHuly 'LieHs!' |
3anpocwun KI1, peMoHCTpauuto, NUNOTHLIN MPOeKT |

| MoTtpe6HocTb (Need) | Ykaszan npoénemy B ¢popme | MoatBepaun npobnemy, TpeodytoLyto
peLIeHms, U FOTOBHOCTb 06CYX/AaTb BapUaHTHI |

| BrogyxeT (Budget) | F0TOBHOCTb MHBecTUpoBaThb oT 500 000 py6. | MoaTBep aeH 6roaXeT Ha
npoekT oT 1000 000 pys6. |

| MonHoMouus (Authority) | NIMP unu Bansowee nuuo | SIMNP unm npsmoe BAnsHue Ha NP |
| Cpokm (Timeframe) | B Teuenune 6-12 mecsues | B TeueHue 1-3 mecsaues |

### MNpyumep rpaduka KacaHUW gnsa otaena npogax

| Oenb | Oeitcteue | Kanan ceasn | CtaTyc 8 CRM |

el

| 1| NepBbiit koHTakT | 3BOHOK, EMail | B paGoTe / Hepo3BoH / OTkas |

| 2 | NoBTOPHBI kKoHTaKT | 3BOHOK | B paboTe / Heno3BoH / OTkas |

| 4 | MoBTOpPHBIN KOHTaKT | CoobLeHne B Meccerpxep (WhatsApp/Telegram) | B pa6oTe / Heno3soH
/ OTkas |

| 7 | MoBTOPHBIN KOHTAKT | 3BOHOK | B paboTe / Hepo3soH / OTKas3s |

| 14 | MocnepHuin kKoHTakT | 3BOHOK, MpoLanbHoe NMcbMo | Hepo3BoH (Bo3BpaT B MapKeTUHr) /
OTkas3 |

MpuMeyaHue: Ecnu nug oTBeYaeT Ha nto6oMm aTane, rpaduK KacaHU NpepbiBaeTcs, U MeHeaXep
nepexoauT K CriefyroLlemMy Lwary BOPOHKM Npoaax.
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