KOMaHa poCTa Ha ayTcopce

1‘ rOCket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

LlWaonoH GTM-cTpaTterum gpna SaaS-npogykKra

MowaroBbin GPENMBOPK AN CTPYKTYPUPOBAHHOMO 3arnycka NpogyKTa uiv HoBon Gpuym

1. 0630p npoaykta/puum

HasBaHue npopgykta/puumn [BBeauTe Ha3BaHwue]

KpaTkoe onucaHue [OnuwuTe npoaykT/dnuy B 1-2 npepnoxeHunsax]
KnioueBble xapaKTepucTUKu [MepeuncnmTe OCHOBHblE GYHKLMM U BO3MOXHOCTH]
Pewaemas npo6nema [Kakyto 605b KnneHTa peluaeT NpoayKT/ouya?]

2. UccnepoBaHue pbiHKa

[0 AHanus3 KOHKYpeHTOB: onpegennte 3-5 KNYeBbIX UTPOKOB

M3yunte nx nosnMUMoHNpoBaHne, LLeHOOOPa30BaHNE, CUSTbHbIE U Crlabble CTOPOHbI. Micnonb3yinte SWOT-aHanua
(smartsheet).

[] AHanus cnpoca n éMKOCTU pbiHKa
OueHute I'IOTeHLLl/IaJ'IbeIPI pasmMep pbiHKa 1 OO0, KOTOPYHO Bbl NilaHMpyeTe 3aHATb.
[0 TpeHapl pbiHKa

Bblgenvnte oCHOBHble TEHAEHLMW, BAUSIOLLME Ha BaLly HULLY.

3. NpaeanbHbin Mpodpunb KnueHTa (ICP) n NMepcoHbl

OnpepgenuTe naeanbHble CErMeHTbI MOKynaTenen, 3aTemM BolGEpPUTE OCHOBHbIE YacTu CTPYKTYp GTM,
KOTopble Bbl 6yAeTe NCMONb30BaTh; 3TO NO3BOMAET COXPaHUTb KOHLEHTPaLMO BHUMaHUSA U YCKOPUTb
NpuHaTUE peweHuin. O6bIYHO OrpaHMybTeCh 2—-3 CerMeHTamMu 1 0BHOBAANTE UX Kaxxable 60 gHen
(KeyGroup).

MpoBeanTe 3-5 NHTEPBbLIO C 3aUHTEpPEeCcOBaHHbIMWN CTOPOHamMKM no 60-90 MUHYT Kaxxaoe (Schedars).

3.1. UpeanbHbi Mpodpunb KnueHrta (ICP)

ICP Pa3smep komnaHum NHpycTpus lFeorpagus KnioueBble NOTPeGHOCTHU
ICP #1 [Hanpumep, 50-200 [Hanpumep, [Hanpumep, [Hanpumep,
COTPYAHMKOB] E-commerce] Poccusa, CHI] ABTOMaTM3aLUUA

cKnapckoro yyéral

ICP #2 [Hanpumep, 200-1000 [Hanpumep, [Hanpumep, [Hanpumep, Ontummnsauus
COTPYAHMKOB] JlorncTtumkal EBponal MapLIpyTOB A0CTaBKM]
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3.2. Monb3oBaTesnbckue NepcoHbl

MepcoHa Bonu/Bbi30oBbl BospaxxeHus LELED ]
KOMMYHMUKaL U1

MepcoHa [Hanpumep, [Hanpumep, [Hanpuwmep, [Hanpumep, [Hanpumep,

#1 (ona Pykosogutens = CHu3uUTb PyyHowm yyér, Bbicokas LinkedIn,

ICP #1) cknapal onepaunoHHble oLwmnoéKu] CTOMMOCTb oTpacnesble
pacxopbl] BHeapeHusl] dopymbi]

MepcoHa [Hanpumep, [Hanpumep, [Hanpuwmep, [Hanpuwmep, [Hanpumep, Email,

#2 (pna ®UHAHCOBbLIN [NoBbICUTb Henpo3payHocTb HenoHATHasA 6u3Hec-u3gaHua]

ICP #1) anpekTop] peHTabenbHOCTb] 3aTpaT] ROI]

4. LleHHoCcTHOe lNMpeanoxe

OCHOBHOE€ LLeHHOCTHOe
npeapnoxeHuwe

YHuUKanbHoe Toprosoe
npepnoxeHue (YTM)

Mo3uynoHupoBaHUe Ha pbiHKe

HUe n n03MLlMOHMPOBaHMe

Ona [ueneson aygutopun], Kotopas [MmeeT npob6nemy], Haw
[npoaykT/dunyal — ato [kaTeropus npoaykTal, KOTOPbIM
[kntoueBoe NpenmMyLLecTBo/BbIrogal.

[UTo penaeT Bal NPOAYKT YHUKANbHBIM W OTAINYAET OT
KOHKYpeHTOoB?]

[Kak Bbl XOTUTe, YTOGbI Ball NPOAYKT BOCNPUHUMATCS
OTHOCUTENIbHO KOHKYpeHTOB? Hanpumep, 'Camoe gocTynHoe
peweHne' nnu 'CamMmoe MOLLHOE peLleHne AN aHTepnpansa'.]

5. Mopgenb PocTta (GTM Model)

CyuwecTByeT YeTbipe 0CHOBHble Mogenn GTM, KoTopble MOXXHO KOMBUHUPOBAaTbL B 3aBUCUMMOCTU OT
NPOAYKTa, pPblHKa U pecypcoB. Bbibepute nogxoaswyto mogens (PLG, SLG, MLG, CLG wnu ruépug) c

0060CHOBAHUEM.

5.1. Bbi6op mogenu GTM

BbiGpaHHasa mopgesnb

O6ocHOBaHUe BblGOpa

Kak npogykT 6yaeT npogasaTtb
ce6qa (ona PLG)

Ponb otgena npogax (pnsa SLG)

6. MapkeTuHrosbii MnaH

[PLG (Product-Led Growth), SLG (Sales-Led Growth), MLG
(Marketing-Led Growth), CLG (Community-Led Growth) nnu
rmépug]

[Mouyemy sTa Mogenb HauNyJLWnM 06pa3oM NOAXOAUT Ans
Ballero NpoAyKTa 1 uenesomn ayamtopun?]

[OnuwuTe, Kak Nonb3oBaTenn 6yayT CaMOCTOATENbHO HAXOANTb
LleHHOCTb M NepexoguTb Ha nnaTHble Tapudbl. Hanpumep, 'yepes
6ecnnaTtHbIN Tpuan ¢ orpaHnYeHHbIM GyHKLMOHanom'.]

[OnuwKnTe, Kak oTAen npogax 6yaeT akTUBHO NpUBeEKaTb U
KOHBEPTUPOBATb KITMEHTOB. Hanpumep, 'XonoaHble 3BOHKY,
JeMOHCTpaLUun NpoayKTa, NepcoHasnbHble NpeaioxeHns'.]




[1 Onpepenute KNtOYEBbIE COOBLLEHNS A5 KaXX[0ro KaHana

Co3panTe WabnoHbl FOTOBbLIX K OTNPaBKe akTUBOB — LUAGMIOHbI 9N1EKTPOHHON MOYTbI, LiefieBble CTPaHULbl U PyKOBOACTBA —
Ans o6ecneyeHns cornacoBaHHocTn (KeyGroup).

[[1 CocTaBbTe NnaH KOHTEHTa

BkntouuTe 6no0r, Kel;ICbI, Be6VIHapr, rangpl. Hanpvnvlep, CTaTbW O CHUXXEeHUN NoTepb Ha CKNnage gnda npoaykrta no
aBTOMaTu3aunmn CKnagckoro yqéTa.

6.1. KaHanbl npuBneyYyeHUs n 6rogXxeTt

O)Xxupgaembl BKNIap, KnioueBble coobLeHus Bropxert (P/mec)
(%)

SEO 30% OKCNEepTHOCTb, peLleHne 50 000

npo6nem
KOHTEeHT-MapKeTuHI 25% [MonesHbIN KOHTEHT, 70 000

obyyeHune
MnaTtHasa peknama (AHQeKc 20% MpamMoe npepnoxeHune, 100 000
[OunpekT) akumm
Email-mapkeTunHr 15% HoBocTu, ckmnaku, oH6opguHr =~ 20 000
PedepanbHble nporpammel 10% BoHycbl 3a NpurnaweHus 30 000

7. MnaH MNMpopgax u OHGopaUHra

] ONTMMMU3NPYNTE OHOOPLMUHT

NHBECTMPYINTE B OHBOPAUHT: CO3aiTe NPMBETCTBEHHbIE MMCbMa, 0ByJatoLlme MaTepuasnbl, BULEOYPOKU. Lienb — nomMoub
nosib3oBaTeso JOCTMYb 'ara-MmomeHTa' (Aha! Moment) kak MoXxHo 6bicTpee. (Schedars)

[1 Paspa6oTaiTe CKpUNTbl/MaTepuasnbl 4ns oTaena npogax

Ob6ecneybTe KOMaHAy npoaax Heo6Xxo4MMbIMU MHCTPYMEHTaMW U 3HaHUAMMU O NPOLAYKTE U Leneson ayanTopun.

7.1. BopoHKa npoga)> U OH6OpAUHT

OTan BOPOHKU OnucaHue LieneBas koHBepcusa (%)
MpuBneyeHune MoceTtutenu canta/neHanHra N/A
Peructpauus/Tpuan Monb3oBaTenu, HayaBLLMe GecnnaTHbIN 5-10%
nepuog
AKTUBauUmA Monb3oBaTenu, 4ocTurwme 30-50%
'ara-MoMeHTa'
KoHBepcus B NnaTHyo Noanucky [Monb3oBaTenu, onnatusLLMe NOAMNCKY 5-15%

8. MeTpuku u KPI

YKa)kuTe OCHOBHbIE NoKa3aTesNu, K KOTOpbIM Bbl 6yaeTe nofydaTb AOCTYM, U YCTaHOBUTE
90-AHEBHbIN NNlaH Nporpecca no otaenam. MeTpuKu AOMXKHbI NOAAEPXUBATL NPUHATUE PELLUEHUI Ha
YPOBHe NpoAyKTa, MapKeTUHra 1 NpoAa, CHUXas CTpax HecornacoBaHHocTH (KeyGroup).

MocTpounTte cuctemy KPI gnsa Kaxkgoro atana BOPOHKW: OT Tpaduka Ao yaepxaHus. Cesxkute KPI ¢
¢$uHaHcoBbIMMY LiensmMmn komnaHun. Hanpumep, ecnm yenb — poctT MRR Ha 20%, To KPI gnsa



MapKeTUHra MoryT BKtoYaTb KonmyectBo MQL, KOHBEPCUIO B OMaTy, CPegHUN Yek.

8.1. KnioueBble MeTpUKHU ycnexa

MeTpuka LleneBoe 3HauyeHue YacTtoTa aHanusa
MRR (Monthly Recurring Revenue) PocT Ha X% B mecsL, ExxeHepenbHO
CAC (Customer Acquisition Cost) He 6onee Y P E>xeHepgenbHO
LTV (Lifetime Value) He meHee 3x CAC ExxemecayHo
Churn Rate (OTTOK) He 6onee 5% B mecs, ExxemecsayHo
Activation Rate He meHee 40% E>xeHepgenbHO
Retention Rate He meHee 70% (4epe3 3 mecaua) ExxemecsuHo

9. Pucku u lMpegnonoxeHus

Puck MyTn cHMXeHus BeposATHOCTb BnusaHue

Bbicokun CAC OnNTUMM3aumMs peknamHblX KaMnaHui, CpegHsas Bbicokoe
TeCcTMpOBaHMe HOBbIX KaHanoB

Hwu3akas akTusauus YnyJweHue oH6opanHra, A/B-TectupoBaHue CpegHss Bbicokoe

CunbHas KOHKYpeHUuus YcuneHue YTI, pokyC Ha HULWEBOM cermMeHTe = Bbicokas CpepHee

9.1. KnioueBble nNpeanonoXXeHus

[ Hawe ueHHOCTHOE npepnnioxeHue pesoHupyert c ICP
TpebyeT Banugauun yepes CustDev n A/B-TecTbl.

[] BblibpaHHble KaHasbl NpusnevYeHns apPeKTUBHbI
TpebyeT TecTUpoBaHus n namepenus ROI.

[] MpopykT rotoB. K self-serve (ana PLG)

TpebGyeT OLeHKN TOTOBHOCTU NPOAYKTa U NoafepKku pykoBoacTtea (Schedars).

10. KomaHpga n Ponu

Ponb OTBEeTCTBEHHOCTb ®NO/KomaHga
MpopakT-meHepxep O6wasn koopguHaumsa GTM, BugeHue npoaykTa [Nmsa]
MapkeTonor Peanu3auns MapKeTMHroOBOro nnaHa, NpuMBneYeHme [Nms]
nmpos
OTpen npofgax KoHBepcua nuaos, pasBuThe KIIMEHTOB [KomaHga]
OTpen pa3paboTku Peanusauus ¢uny, TexHnyeckas nogaepxka [KomaHga]

OToen nogaep>Xku OHGOPAVMHT, pelleHne NpobnemM Nosib3oBaTenemn [KomaHnpa]




Bonblue MHTepecHoro ey
B HaLlem bnore ‘

pa3BMBaI?ITe 6n3Hec-MbllINEeHWe ¢ HallMMKW UCC) 1€00BaHNAMMN

MonyunTtb Nonbay -

@ rocketlab.bz “d @rocketlab


https://rocketlab.bz/insights/?utm_source=pdf&utm_medium=blog&utm_content=shablon-gtm-strategii-dlya-saas-produkta

