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KapTta nytu knueHTta (CJM) ¢ meTpukamu

aBToMaTu3auumu

BM3yaJ’IbeIIZ ¢peMMBOpK Ona cuctemMatu3aunn n onTMMmn3aumn aBToMaTU3nNPOBaHHbIX
B3aMMOENCTBUIM Ha KaXXAoM 3Tane BOPOHKMW.

KOMaHOa pocTa Ha ayTcopce
ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

BeepgeHue: 3auem Hy)KHa KapTa nyTu KnMeHTa ¢ aBToMmaTtusauumen?

BHeppeHne aBTOMaTM3aLUMn MapKeTUHra 6e3 4eTKOro MOHUMaHUS NYTU KITMEHTa MOXET NPUBECTU K
pa3p0o3HEHHbIM N HE3aDDEKTUBHLIM AENCTBMAM. ITa KapTa Nyt knueHTa (Customer Journey Map,
CJM) paspaboTaHa Kak BU3yasnbHbI GpenMBOPK, KOTOPbIA MOMOraeT CONOCTaBUTb KaXKabIn aTan
B3aMMOAENCTBUSA KNMEHTa C BallMM 6PEeHAO0M C KOHKPETHbIMU AENCTBUSMU aBTOMaTU3auuu,
K/H0YEBBIMU METPUKaAMM A1 OTCNEXMBAHNUS U COOTBETCTBYIOLNMU MHCTPYMEHTamu. OHa no3sonseT
CUCTEMaTU3NPOBaTb M ONTUMU3NPOBATb aBTOMATU3NPOBaHHbIE B3aUMOLENCTBMSA, NpeBpaLLas
MapKEeTUHT U3 LieHTpa 3aTpaT B NpegckasyeMbli UICTOYHUK Bbipy4dkmM (RocketLab).

Llenb aToro [OKyMeHTa — npefoCcTaBUTb NpakTUYecKoe pyKOBOACTBO ANsi MOCTPOEHMS
3pPeKTMBHOM CTpaTernn aBToMaTmsaLmm, OCHOBaHHOW Ha AaHHbIX U OPUEHTUPOBAHHOM Ha KIMEHTa.
Mbl pacCMOTPUM KaXkKablM 3Tan nyTu KNMeHTa, OT NepBOro 3HakoMCTBa 40 GOpPMUpPOBaHUS
NOANIBHOCTN, U NOKaXeM, Kak aBToOMaTU3aLMa MOXET YCUANTb KaXKaoe KacaHue, a MeTPUKN —
noaTeepanTb ero apPeKTUBHOCTb.

9T1an 1: Oco3HaHue (Awareness)

JleNCTBUSA KNneHTa

Mounck nHpopmaumm
(Google, couceTn)

YTeHue 6nora,
NPOCMOTP peKnambl

MepBoe
B3auMofJencTBme ¢
KOHTEHTOM

ABTOMaTU3aums

Llenoykun npnBeTCTBEHHbIX
nucem (ans NoANMCYMKOB)

PeTtapreTuHr Ha nocetutenen

cavita (no kateropusim)

MepcoHanusauus KOHTeHTa
Ha canTe (Ha ocHoBe
NPOCMOTPEHHbIX CTPaHUL)

MeTpuku

OxBaT (nokasbl,
NPOCMOTPbI)

CPL (Cost Per Lead) —
CTOMMOCTb MpUBIeYEeHUs
nvpa

Tpaduk Ha cant
(yHMKanbHble noceTutenu)

Bpems Ha
cTpaHuue/rny6uHa
npocmoTtpa

KoapodunumneHT nepexopa B
cnepyrowmn atan
(Hanpumep, nognucka)

NHCTpYyMEHTbI

CDP, Email-nnatdopmsl,
peknamMHble KabuHeTbl

PeknamHble KabuHeTbI
(AHpekc.OnpekT, Google
Ads, VK Ads)

CRM, CDP, cuctemsl
ynpaBneHns KOHTEHTOM
(CMS)

Anpekc.MeTtpuka, Google
Analytics

CRM, CDP

Kntouesble peKkomeHaauuun angd atana Oco3HaHuA
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LieneBow CPL OpwueHTUpynTech Ha cHuXeHne CPL 3a cueT 6onee TOUHOro
TapreTtuHra. B cpegHem, CPL moxeT BapbuposaTtbcs oT 100 go
5000+ py6nen B 3aBUCUMOCTHM OT HULIK (COBCTBEHHbIE JaHHbIe
RocketLab).

OonTumusauma Tpadpuka CookycupymnTtech Ha kKayecTBe Tpaduka, a He TONbKO Ha
KOnmyecTBe. BbICOKUIM NOKa3aTenb 0TKa30B UM HU3KOE BPeEMS Ha
CTpaHuLe MOryT yKa3sblBaTb Ha HeLeNeByo ayauTopuio.

MepcoHanusauus Mcnonb3yinTe faHHble 0 NOBeAeHMM NoNb3oBaTens onis
[AVMHaMMWYeCcKOoro nokasa KoOHTeHTa. Hanpumep, ecnm
nonb3oBaTesflb NpocMaTpuBan ctatbn o SEO, npeanaranTe emy
peneBaHTHbIe KENChI UK BEGUHAPbI NO 3TON TEME.

9tan 2: UHTepec (Interest)

AenicTBuUa ABTOMaTu3auua MeTpuku NHCcTpyMeHTbI
KNIMeHTa
Moanucka Ha Lead Nurturing Lenoyku KoadounumeHT koHBepcum B8 MQL CRM,
paccbinky (o6paszoBaTenbHbIM KOHTEHT, = (Marketing Qualified Lead) Email-nnatdopmbl
Kencobl) (Unisender)
CkaunBaHue JIng-cKopwHr (npuceoeHune OTKpbIBAaEMOCTbL/KTMKaBEeNbHOCTb CRM, CDP, cuctembl
NMa-mMarHuTa 6annoB 3a fencTeus) nucem (Open Rate, CTR) NNA-CKOpPUHra
YyacTtue B lMepcoHannManpoBaHHble AKTUBHOCTb B Be6MHapax Mnatdopmbl gna
BeOGUHape/aeMo | npeanoxeHus (Ha ocHoBe (npopoMKMTENBHOCTL MPOCMOTPA, BEOGUHapOB,
MHTEpPEecoB) BOMPOCHI) yaT-60Thl
OueHka nupa (Lead Score) CRM, CDP

KnioueBble pekomeHgauum gna atana MIHTepeca

AdpekTuBHocTb Lead Nurturing  Llenb — goecTtun Open Rate go 20-30% u CTR go 2-5% B Lead
Nurturing uenoukax. TpurrepHble NMCbMa MOTyT NoKa3biBaTb A0
80% Open Rate (HubSpot).

JIng-cKopuHr BHeopwWTe cUCTeMy NMA-CKOPUHra Ans NpuopuTu3aLmumn nmaos.
JInabl C BLICOKMM CKOPUHIOM AOSIXHbI aBTOMaTUUYECKM
nepegasaTbCs B OTAEN NPOAaX v nonydyats 6onee
NnepCoHann3MpoBaHHble NPEANOXEHNS.

KoHTeHT-cTpaTerus PerynsipHo aHanu3anpymTe, Kakon KOHTEHT Hau6onee sdppeKTnBeH
ans '‘'nporpesa' nugos. Ecnu koadgduuneHT KoHBepcun B MQL
HU3KN, NepecMoTpuTe KOHTeHT-NNaH (RocketlLab).

9tan 3: PaccmoTtpeHue (Consideration)

JencTBuUSA KNUEHTa ABTOMaTu3auuna MeTpuku NHCTpYyMEHTbI

3anpoc ABTOMaTM4yeckas KoappunumneHT KoHBepcumn CRM
AeMO/KOoHCynbTaLum nepepava MQL B Sales (c =~ MQL B SQL (Sales
yBe4OMNEHNEM) Qualified Lead)



JlencTBUS KNIMeHTa ABTOMaTH3aLumA MeTpuku NHCTpyMEHTbI

CpaBHeHne HanomuHaHua o CKopocTb Uukna npogax CRM, Email-nnatdopmsl,
npoaykToB/ycnyr nemo/BcTpeve (SMS, (MapkeTuHroBbI atan) SMS-wnto3bl
Email)
YTeHne Kencos, lMepcoHann3npoBaHHbIe BoBneyeHHoCTb B KOHTEHT = CRM, nnatdopmbl ons
OT3bIBOB Kewcbl/0T3bIBbI (Ha (npocmoTp, ckaunBaHue) OHNlalH-4yaToB, CUCTEMBI
OCHOBe 3arnpoca) [OKyMeHToo60poTa
Bpewmsa ot MQL go SQL CRM

KniouyeBble pekoMeHgauum gna astana PaccmoTpeHus

MQL B SQL

CKOpOCTb LiMKNa NpoAax

CUHXPOHU3aLMA MapKeTUHIa U
npopgax

Ctpemutech K koHBepcun MQL B SQL Ha yposHe 10-20%
(Forrester). Hu3knit nokasatenb MOXET yKa3blBaTb Ha
HeKauyeCTBEHHYHO KBanMdukaLmio NMaoB unu npodnemsl B paboTe
oTAena npogax.

ABTOMaTM3aLMUA MOXET COKpaTUTb LMKN npogax Ao 30% 3a cyet
ornepaTUBHON Nepegadn NMEoB 1 NpepocTaBneHns MHPopmaumnm
(Salesforce).

HaCTpOVITe aBTOMaTn4yeckune ysegoMneHnd 1 3agadnm anda otgena
npopa>x npun OoCTuXeHUn nngom onpeneneHHoro CKoOpuHra mnm
coBepLlleHnn knro4vyeBoro AencTeus.

9Ttan 4: Nokynka (Purchase)

JencTBuUSA KNUEHTa ABTOMaTU3auusa MeTpuku NHCcTpyMeHTbI

OdopmneHune 3akasa MoaTrBepxaeHue 3akasa KoadppuumeHT koHBepcum | CRM, ERP,

(Email, SMS) SQL B KnMeHTa Email-nnatdopmbl,
SMS-wnto3sbl

OnnaTta, nognucanne  OHGopauHr (cepusa nncem ¢ CpepHui Yek (Average CRM, ERP

Joroeopa MHCTPYKLMAMU) Order Value, AOV)
3anpoc oT3biBa/o6GpaTHON CToMMOCTb NpuBneyeHus CRM, cuctembl 0T3bIBOB
cBA3KM (mocne NoKynKu) knneHTa (CAC)

Bpems ot SQL go nokynkn CRM

KnioueBble pekoMeHgauum ana atana NokKynku

KoHBepcus SQL B knueHTa

OHGOpAMHT

CAC

Bbicokasa koHBepcus (20-30% U Bbllle) Ha 3TOM 3Tarne roBopuT O
KayecTBeHHOM paboTe npedblayLmMxX 3TanoB U oTAena npogax
(HubSpot).

ABTOMaTU3NPOBAHHbIE OHBOPANHI-LENOYKM MOTYT NMOBLICUTb
yAaep>XxaHne knneHTtoB Ha 20-30% (Intercom).

MocTosHHO oTcnexunsante CAC. Ecnu oH pacTeT, nepecmoTpuTte
CTpaTerunto npuenedYyeHns. Xopown nokasaTenb, korga LTV > 3 *
CAC (David Skok).




O1an 5: YpepxxaHue n noanbHocTb (Retention & Loyalty)

[JeAcTBus KineHTa ABTOMaTU3auua MeTpuku NHCTPYMEHTbI
[MoBTOPHbIE MOKYMKK MporpamMmbl NOSANIBHOCTU LTV (Lifetime Value) CRM, CDP,
(6oHycChbI, cknaku) Email-nnatpopmbl,

CUCTEeMbI N0ANbHOCTHU

Mcnonb3oBaHue Upsell/Cross-sell Churn Rate (oTTOK CRM, CDP,
npoaykTa/cepBuca NpeanoXeHns K/TUEHTOB) push-yBegomneHus
(nepcoHannanpoBaHHbIE)

PekomeHgaumn, PeakTnBaUNOHHbIE KaMMaHUK MHAaeKc NosinbHOCTHU CRM, cucTtembl OT3bIBOB,
OT3bIBbI (ona 'cnAwmx' KNMeHToB) (NPS, CSAT) Email-nnatdopmbl
C6op oGpaTHOM CBA3M YacToTa NOBTOPHbIX CRM, CDP
(onpocbl, popmbl) NOKYMNOK
ROI nporpamm CRM, CDP
NIOANBHOCTU

Kntouesble peKkomeHaauuun and atana Vp,ep)KaHml U NOoAJIbHOCTU

YBenuueHue LTV YBenuuenue LTV Ha 5% MoXeT yBennunTb Npuoblnb Ha 25-95%
(Bain & Company). ABTomaTusnpoBaHHble upsell/cross-sell
KaMmnaHUn — KIHoUYeBOMN UHCTPYMEHT.

CHwuxeHue Churn Rate CTpemMmunTechb K CHUXEHUNIO OTTOKa. ABTOMaTU4YecKne
peakTUBaLUMOHHbIE MUCbMa U MepCOoHanM3npoBaHHbIe
npeanoXeHus MoryT cHu3utb Churn Rate Ha 10-15% (CleverTap).

NPS PerynapHo namepsante NPS. Boicokuin NPS (Bbiwe 50) yka3biBaeT
Ha CUNbHYO NIOSIIBHOCTb KIIMEHTOB U FOTOBHOCTb
pekoMeHgoBaTh Baw NpoaykT (Bain & Company).

MepcoHanusauus Ncnonb3ynte aaHHble CDP ana co3naHus MakcumarnbHO
NepCcoHann3NPOBaHHbIX NPEATOXEHUA N KOMMYHUKaLIUNA,
OCHOBAaHHbIX Ha UCTOPUK MOKYMOK 1 NOBEASHUN.

Bawa TeKyllada 3pesioCTb B aBTOMaTU3aLunUnU MapKeTUuHra

® ® ® ®
HauunHatowmm (PyuHble np&aesaBatowmiics (YacTvyHas Bponsarmyeaing)HTer pyposaH A apTOMDMGMBHYA, NPEANKTUBHASA aBTOMaTH:

OTmeTbTe, rae HaxoguTCs Balla KOMMaHWs Ha WwKane 3pPesiIoCTn aBToOMaTuU3aunn MapKeTuHra. 310 nomoxeT
onpegennTb cnepyroume warnu.

Kak oyeHuTb ROl aBTOMaTU3aL MM MapKeTUHra

Pacuet Bo3BpaTa nHBectuumn (ROI) — durHanbHbIN War, KOTOPbIA NOKaXeT, OKYNUANCH N1 Balln
B/IOXEHUS. YUNTbiBaUTE HE TOJIbKO NpsIMble 3aTpaTthbl Ha COOT (MMUEH3UN, BHEAPEHNE), HO U
KOCBEHHble pacxofbl (3apnnaTa cneuvanncToB, Co3fgaHne KOHTEHTa, o6yvyeHne KoMmaHabl). He
3abblBaliTe OLEHNBATb KOCBEHHbIE BbIFrOAbl, TAKNE KaK COKOHOMJ/IEHHbIE YENTIOBEKO-Yachl OTAeNa
npogaxk 6narogaps aBToMaTMyeckon keanmoumkaumm nnaoe unm ysennderdme LTV 3a cuet



aBTOMaTUUYECKUX AOMPOoaaXx.
®opmyna ROI:

'ROI = ((OJoxopa oT aBTOMaTU3auuun - 3aTpaTbl Ha aBToMaTU3aumo) / 3aTpaTbl Ha aBTOMAaTU3aLMIO) x
100%"

"oe 'Joxop OT aBTOMaTU3aLMU' — 3TO CyMMa NPAMOro Aoxoda OT CAENIOK U KOCBEHHbIX Bbirod. Ecnu
ROI > 100%, BaluM MHBECTULMM OKYMUAUCH U NpuHecnn npubbinb (Forrester).

MCTOUYHUKM JaHHbIX U UHCTPYMEHTbI AN CKBO3HOM aHaNIUTUKU

NHcTpymeHT Tun KniouyeBasi 0cO6€HHOCTb

Butpnkc24 CRM, aBTOMaTM3aums Kom6amH: CRM, 3agaun, cant, asTomatnsauymsa (ot
2 490P/mec)

AmoCRM CRM DoKyC Ha BOPOHKE Npofax n mecceHgepax (oT
499P/mec)

Unisender Email-nnatpopma Email-mapKeTuHr n yaT-60Tbl (0T 912P/Mec)

Mindbox CDP, aBTOMaTM3aums EpnHan nnatdopma KNMEHTCKMX AaHHbIX (oT 14
000P/mec)

Roistat CKBO3Hasa aHanuTukKa CKBO3Hasi aHanMTUKa, KONNTPEKUHr (0T 5
100P/mec)

Anpekc.MeTpuka Be6-aHanutuka Be6Bu30p, KapTbl KNMKoB (becnnaTtHo)

Anpekc.DatalLens Bl-cuctema Busyanusauus gaHHbix (BecnnaTHo)

Carrot quest C6op nnpoB., 4yaT-60TbI C6op NuMpoB 1 KOMMYHMKaUMA Ha canTe (0T 1
390P/mec)

bonblue nHTepecHoro
B HaLuem o6nore

passmaaﬁ're buaHec-MbllWEHWEe C HallMMM nccnegoeaHMAMK
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