KOMaHa poCTa Ha ayTcopce

“ rocket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

KapTta nytn B2B knueHTa (Customer Journey Map): ot
OCO3HaHU!S [0 MOBTOPHOMU NMOKYMNKMU

BusyanuanpoBaHHasa KapTa g onTMMmU3aunm B3aMMo4eNCTBUSA U YyYLeHUs KITMEHTCKOro
onbiTa B B2B.

BeepeHue: 3auyem Hy>xHa CJM B B2B?

Customer Journey Map (CJM) — aTo BU3yanbHas KapTa, KoTopas GUKCUPYET, UTO KIIMEHT AenaeT,
OyMaeT 1 YyBCTBYET Ha KaXkoM Lare nytv K uenu. B B2B aToT NyTb 3HAaUYMTENBHO CMIOXHEE U
ANnHHee, yeM B B2C, BKNtOYaET MHOXECTBO NNL, NPMHUMaoLWmMX peLenuns (J1MP), n atanos
cornacoaHuss. CJM nomMoraeTt BbIsIBUTb «y3K1e MecTa», ONTUMM3NPOBaTb B3aUMOAENCTBUNE U
YAYYLWUTb KIIMEHTCKUIN ONbIT.

Mo gaHHbIM Baymard Institute, 69,8% nokynaTtenen 6pocatoT KOP3UHY Ha 3Tane opopMIeHns 3aKasa
B B2C. B B2B cutyauus cxoxas: 60onbluas YacTb NMNG0B He A0XOAAT 00 KOMMEPYECKOro
npeanoXXeHus ns-3a 6apbepoB Ha NyTK KNneHTa. KomMnaHum, akTUBHO UCMOSb3yoWme KapTupoBaHmne
nyTen KIMEHTOB, YBEIMUYNBAKOT YPOBEHDb yAep>XaHnsa KNMeHTOB Ha 15-20% n cokpallatoT CTOUMOCTb
npuene4veHuns HoBbix Ha 10-15% (Gartner).

CTpykTtypa B2B Customer Journey Map

Tabnuua He nomMellaeTcq Ha cTpaHuuy PDF — oHa cogepXuT cnukom MHOro ctonéuos. MNMonHas
Tabnuua [ocTynHa Ans ckaunBaHusa B Gpanne Excel, KOTOpbIN npunaraeTcs K aToMy MaTepuany.

Ponu DMU (Decision Making Unit) Ha kaxgom aTane

Oco3HaHue npo6nembl MHuunaTop, MNonb3oBaTenb

Mouck peweHus MHnumatop, Monb3osaTenb, Bnusaowmin

OueHKa NnocTaBLUMKOB WHnumatop, Monb3osatens, Bnusaowwmn, MNP, duHaHcucT
MpuHaTHE pelieHus JIMNP, ®uHaHcucT, KOpucT, Bnusarowmin
BHeppeHue/Vcnonb3oBaHue Monb3oBatenb, MHnunatop, TeXHUYECKNn cneumanmct
YnepxxaHue/Pa3sutue Monb3oeatenb, MHnumatop, JIMP, GuHaHcucT

Mpumep 3anonHeHUa KapThbl Ana Tunosoro B2B npoaykra (SaaS gns
aBTOMaTU3aLMU MapKeTUHra)


https://rocketlab.bz/?utm_source=pdf&utm_medium=blog&utm_content=karta-puti-b2b-klienta-customer-journey

Tabnuua He nomellaeTca Ha cTpaHuly PDF — oHa cogep XuT cnmwKkom MHOro ctonéuos. MNMonHas
Tabnuua [ocTynHa Ans cKaunBaHusa B Gpanne Excel, KOTOpbIN NnpunaraeTcs K aToMy MaTepuany.

KniouyeBble BbIBOAbI U peKkomMmeHpgauumn

[1 doKycumpynTecb Ha OAHON NEePCOHE N OGHOM NyTU

MonblTKa YMECTUTb BCeX KITMEHTOB U CLeHapuu B ogHYy KapTy aenaeTt CJM 6ecnonesHon (MWI.me).
[ Wcnonb3aynte peasnbHble AaHHble

CJM npuHOCUT NOsb3y TONbKO TOrAa, Korga CTPOUTCS Ha peanbHbIX AaHHbIX, @ He Ha npegnonoxenuax (MWI.me).
[ TlNpeBpawanTe 6apbepbl B MfaH AENCTBUN

CJM nomoraet HanTn Gapbepbl (Hanpumep, 'HEMOHATHbIE CPOKM AOCTaBKM') U MPeBpaTUTb UX B MJ1aH ynydlleHun (4o6aBuTb
KanbKynaTop LOCTaBKU - KoHBepcusa +8%) (MWI.me).

[1 PerynsipHo nepecmaTpmBante CJM
KnneHTCKuMin NyTb He CTaTUYEH, OH MEHSIETCH C Pa3BUTUEM NMPOAYKTA U PbIHKA.
[1 OueHnBanTe yoOBNETBOPEHHOCTb Ha KaXgoM Liare

VMicnonb3ynte oueHkM oT 1 40 5 gns KaXkAon TOUKM KOHTaKTa, YToGbl GbICTPO YBUAETb TPEHWNE U YAaYyHble MOMEHTHI
(MakeCharts).

[ TMokaxuTte 30Hbl OTBETCTBEHHOCTU KOMaHL,

Bupa ¢ yyacTHMKaMu nomoraeT GbICTPO YBUAETb 30Hbl OTBETCTBEHHOCTU Mexay KoMmaHaamu (MakeCharts).
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