KOMaHa poCTa Ha ayTcopce

1‘ roc ket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

®dpenmeopk Lead Scoring gns B2B/B2C

MpakTnyeckoe pyKoBOACTBO NO 6anfibHOM OLEeHKe NNOoB AN KBanndukaumm n
npUopUTU3aLMN NOTEHUMANbHBIX KTMEHTOB

BeepeHue B Lead Scoring: YTo 3TO M noyemMy 3TO BaXKHO?

Lead Scoring — 3To cnuctemMa 6annbHOM OLEHKM NOTEHLMabHbBIX KIIMEHTOB (NMNG0B), KOTopas
NoMoraeT OnpeaennTb UX FOTOBHOCTb K NOKyMKe. Ka)xaoMy AeNCTBUIO UM XapaKTepucTuke nuga
npuceanBaeTCcs onpeaeneHHoe KonnyecTBo 6annos. Korga cymMmapHbli 6ann ocTuraeTt 3afaHHoro
nopora, Mg CYNTaeTcs KBannpuuMpoBaHHbLIM 1 NepegaeTcs B OTAeN Npoaax.

MpenmyliecTtsa Lead Scoring:

* [MoBblWeHWe KoHBepcun: OTaen npogax GokycupyeTcsa Ha Hambosnee NePCneKTUBHbIX Nngax, YTo
MOXEeT yBennunTb KoHBepcuto fo 40% (NC Squared).

* CokpalleHune umkna cgenku: NMpunoputusaumusa no3sonseT 6bicTpee o6padaTbiBaTb KrOPAYNX»
nmaos.

* YnyJweHne B3anMoOLENCTBUA MapKeTUHra 1 npogax: O6e KoMaHAbl paboTaroT No eguHoOMY
«CLEHapuio», NoOHMMas, YTO Takoe «KBanuouumpoBaHHbin nna» (NC Squared).

* ONTUMKU3auma pecypcoB: MeHeaepbl TPATAT MeHbLLE BPEMEHW Ha HELLEeNEeBbIX KITMEHTOB, a
MapKeTUHT — Ha MNpuBJieYeHne HepesieBaHTHOM ayauTopun.

* CHUXEHWe CTOMMOCTHM npuBneyveHust knnenta (CAC): DokycrMpoBKa Ha KayeCTBEHHbIX Nnaax
noBbIWaeT 3GPEKTUBHOCTb PeKNaMHbIX KaMNaHWUN.

Kputepuu u 6annbl gna B2B (Business-to-Business)

Tabnuua He nomMellaeTca Ha cTpaHuly PDF — oHa cogep XuT cnukom MHOro ctonéuos. MNMonHas
Tabnuua [oCcTynHa Ans ckaumeaHua B danne Excel, KOoTopbIn NpunaraeTca K sToMy MaTepuany.

Kputepuu u 6annbl gna B2C (Business-to-Consumer)

KaTeropus MpusHak/OencTeue OnucaHue MpuceanBaemblie 6annbl
(npumepbl)
Oemorpapuyeckme BospacTt CooTBeTCTBME LieNneBomn +10 - +20
ayauTopum (Hanpumep, 25-45
ner)
Oemorpadudeckne Tleorpadpus Lieneson ropoa/pervoH +5-+10
Oemorpadunyeckmne  lMon CooTBeTCTBUE LieNneBou +5

ayautopum (ecnu NpUMeEHUMO)
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[o6aBneHne ToBapa B

Hauano opopmneHus

AKTUBHOCTb B pacchbliIKax
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BbicoKkuMI nHTEpec kK
aCCOPTUMEHTY
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OueHb BbICOKUI MHTEpEeC, HO
ecTb 6apbep

BoBrieyeHHOCTb, MHTEpPEC K
NpeaioXeHnam

NHTepec K KOHKPETHbLIM
npeanoXeHnam

Mownck BbIrOAHbIX
npegnoXxeHnn

KOHKpeTHbIN UHTepec K
onpegeneHHoMy
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Mounck nHpopmauum, peweHune
npo6nembl

MoTeps UHTepeca
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+5-+10

+5 - +10

+5-+15

-20

-5 B Hegento nocne
MecsiLa HEaKTUBHOCTHU

nopOl'OBble 3Ha4YeHuUda U ctTaTtycChbl N1M0B

MQL (Marketing Qualified Lead)

Jina, KBanMUUMPOBaHHbIN MapKeTUHrom. [ocTur nopora,

SQL (Sales Qualified Lead)

PQL (Product Qualified Lead)

Mopor gna MQL (npumep)

PekomeHpauusa rno noporam

Hanpumep, 60-90 6annos (The Small Business Expo). [oToB K
nepepave B oTAEN NpoOLax.

Jng, KBannpuuMpoBaHHbIK OTAENOM npoaax. MeHepykep
NoaTBEPAMN UHTEPEC N TOTOBHOCTb K JanbHeNWemMy
B3ammogencTamto. O6bI4HO 3T0 MQL ¢ gononHuTensHoOn
NMPOBEPKON UMK NUG, KOTOPLIN caM 3anpoCuil KOMMep4Yeckoe
npepJioxeHue.

Ing, KoTopbIN NOAYYNN LLEHHOCTbL OT UCMOb30BaHUA NPOAYKTa
(Hanpumep, B freemium-moaenu) 1 rotoB K anrpengy nnm
NMoKynke nnaTtHon sepcun. AkTyanbHo ans Product-Led Growth
(PLG) mopenen.

60-90 6annos (The Small Business Expo).

HauHuTe ¢ npocThbix noporoB (Hanpumep, 3 KaTeropuu:
'ropsiumin’, 'Tennbin', 'XonogHbIn'), a 3aTemM YyTOUYHSNTE UX Ha
ocHoBe KoHBepcuu (ivristech.com).

I/IHTerpau,ml M aBTOMaTU3aLunA

[ Bbibop CRM-cuctemsl

Y6eputech, yto Bawa CRM (Hanpumep, Salesforce, butpukc24, AmoCRM) nogaepxusaeT dpyHkUMoHan Lead Scoring u

aBTOMaTu3auunn.



[ HacTpoiika aBToMaTM4yeCcKoro NpucBoeHus 6anios

MHTerpupynte Lead Scoring C TpPEKMHIOM AENCTBUM Ha canTe, email-paccbinkaMmu U 4pYrMMn UICTOYHUKAMU OaHHbIX.
bannbl AOMKHBI NPYCBanBaTbCA aBTOMAaTUYECKMN NPU BbIMOHEHUN 3a4aHHbIX YCIIOBUN.

[1 ABTomMaTuueckas nepegada MQL B oTaen npoaax

[Mpwn gocTUXEeHUM NOPoroBoro 3HadeHnsa MQL, nua AoMKeH aBTOMaTUYECKM NepexoanTb B COOTBETCTBYHOLLYO BOPOHKY
npoax u HasHayaTbcst MeHeaepy. Cuctemsl, Takme Kak Distribution Engine, MmoryT o6ecneunts Ao 97 % TOYHOCTU
HasHadeHus (NC Squared).

[ YBegomneHus ofisi MEHeOXepoB

HacTpovTe MrHOBeHHbIe yBeOOMEHUS ANA OTAENa NPoAax O NosiBAEHUM 'Topsunx' nngoB. BeicTpbin OTKAKK (same-day
outreach) 3HaunTenbHoO noBbilwaeT adppekTnBHocTb (The Small Business Expo).

[ ABTomaTuyeckoe 'oxnaxgeHue' nngos (decay)

BHegpuTe MexaHM3M CHUXXEeHUS 6ansioB Afsl HeaKTUBHbIX IMAOB, YTOOLI MEHeAXXepbl He TPaTWUIM BPpeMs Ha 'oCTbIBLUMIA'
nHtepec (The Small Business Expo).

[ PerynapHblit nepecMoTp Mogenu

AHanusnpymnte adpdekTMBHOCTL Lead Scoring He pexe, yeM pa3 B kKBapTasn. KoppekTupymrte Beca 6annoB u NOporosble
3HaYyeHUss Ha OCHOBE peanbHOM KOHBEPCUM U 06PaTHOM CBA3M OT oTAena npogax (ivristech.com).

bonblue nHTepecHoro
B HaLuem o6nore
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