KOMaHa poCTa Ha ayTcopce

“ rocket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

dpenmeopk ans onpepeneHusa Product-Market Fit
(PMF) n pocTa

OueHuTte PMF Bawero npogykTta n paspaboTante ctpatermm MaclutabupoBaHus

BeepgeHue B Product-Market Fit (PMF)

Product-Market Fit (PMF) — 3T0 cocTosiHMe, Korga npoAyKT HaCTOMIbKO XOPOLLO peLLaeT peasnbHyHo
Npo6siemMy HY>HOro pbiHKa, YTO MNOMb30BaTeNM cCaMu yYAEp>XXMBaKTCA U PEKOMEHAYHOT ero
(pgcaseclub.com). 3To He pa3oBoe COBbITUE, a8 KOHTUHYYM, KOTOPbIA HYXHO MOCTOSAHHO
oTCnexuBaTb U nogaepxueatb. bes PMF pocT He MacluTabupyeTcs, a NpuBreYeHne Nonb3oBaTenen
CTaHOBUTCSA AOPOroCTOSALLMM 3KCMepMMeEHTOM (pgcaseclub.com).

OTOT pperMBOPK MOMOXXET BaM:
1. OueHnTb Tekywmn yposeHb PMF Bawlero npoaykra.
2. BbisiBUTb 06n1acTu gnsa ynydeHus.

3. OnpepgenuTtb CTpaTernn gns ganbHenLWwero pocTa.

Onpoc LlloHa dnnuca: NMpasuno 40%

NHCcTpYyKLUA No npoBefeHUo Onpocute Tonbko AKTUBHbIX nonb3oBaTtenen (MCnonb3oBaBLINX

onpoca NPOAYKT B nocnegHue 2-4 Hepenu), a He BCcex
3apPErMCTPUPOBAHHBIX. DTO MOMOXET U36eXaTb MCKaXEHUN U
noay4YnTb 6oNee peneBaHTHbIe faHHble O NIOANIbHOM spe
(pgcaseclub.com).

KnroueBoi1 Bonpoc Kak 6bl Bbl Ceb51 YyBCTBOBasIN, €CNN Bbl 60/IbLLIE HE MOTN
Nonb30BaTbCs NPOAYKTOM?

BapuaHTbl oTBETOB 1. OyeHb paccTpoeH
2. HemMHoOro paccTtpoeH
3. He paccTpoeH
4. He nmeeT 3HayeHus

Lleneeoi nokasatens PMF Ecnun 40% n 6onee akTMBHbIX NOMb3oBaTenemn BolioupatoT «OUeHb
paccTpoeH», NPOJYKT, Kak npaBuno, Hawén ceon PMF (koji.so,
pgcaseclub.com).

Baw Tekywmmn % 'oueHb %
paccTpoeHHbIX' nonb3oBaTenen

KnioueBblie meTpuku Product-Market Fit
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MeTpuka

AKTuBaumsa

YaepxaHue
(Retention)

LTV/CAC

NPS (Net
Promoter Score)
/| CSAT
(Customer
Satisfaction)

OpraHnyeckumn
pocT / Pedpepansi

OnpepgeneHue [/ Pacuer

MpoueHT nonb3oBaTenen,
BbIMNOJIHUBLLUX KNHOUYEBOE AeNCTBME,
noaTeep K aarollee LLeHHOCTb NPoAYKTa
(Hanpumep, 3arpy3unu 3 danna,
npurnacunu apyra, 3aBepLunnm
OHGOPAMHT).

KoropTHbIN aHanu3: 4ons BePHYBLUMXCS
nonb3oBaTesnien Yepes onpeaeneHHbln
nepuop, (Hanpumep, N-AHEBHbIN
Retention). Bbicokuit retention
yKasblBaeT Ha YCTOMNYMBOE A4p0
nonb3osatenen (pgcaseclub.com).

COOTHOLLEHMEe NOXXU3HEHHOW LLEEHHOCTH
knueHTa (LifeTime Value) kK ctoumocTun
ero npueneyeHus (Customer
Acquisition Cost). LTV = ARPU Margin
(1/ Churn Rate). CAC = O6wue
MapKeTMHIOBble U CObITOBbIE 3aTpaThbl /
KonnyecTBo HOBbIX K/TUEHTOB.

NPS: 'C KaKo BEPOSITHOCTbIO Bbl
NopeKoMeHayeTe Hall NPOAyKT
apyry/konnere?' (Lkana 0-10). CSAT:
'HackosbKo Bbl yA,0BNETBOPEHbDI
npogyktom?' (LLkana 1-5).

[MpOLEHT HOBbIX
pernctpaumn/nonb3oBaTenen,
npuweawmx 6e3 nnaTHbIX KaHanos
(npsimble 3axopbl, capadaHHoe pagmo,
pedepansbl). KoadouumeHT
BUpanbHocTu (K-dakTtop).

Baw
TeKyLunin
nokasartesb

LleneBoW nokasaTesnb

OnpepenaeTcs UHAMBUAYANLHO
Ansa npopgykta (Hanpumep, >70%
nonb3oBaTenen, BbINOHUBLUMX
KNHOYEeBOE AeNCTBME B TeYeHne 7
aHen).

E>xegHeBHble B2C-npunoxeHus:
25-40% Ha 30-1 aeHb.

B2B SaaS: 80%+ exeMecsiYHoro
YAEPXaHUS MO BbIpYyYKe.
ExxeHepgenbHoOro
ncnonb3oBaHus: 15-25% Ha
30-1 geHb (pgcaseclub.com).

O6bI4HO >3:1 (LTV B 3 pasa
npesbiwaeT CAC).

NPS: >30-50 (gns 6onblUMHCTBA
nHgyctpun). CSAT: >80%.

BbicoKnin opraHMyecknin poct
(>30% HOBbIX Nonb3oBaTenen)
n/vnu K-daktop >1 (Kaxagbin
nonb3oBaTesnb NPUBOAMUT Gonee
OJIHOIO HOBOrO).

AHanus OﬁpaTHOﬁ CBSI3U U KAUEeCTBEHHbIE UHCANTbI

MNMoBefeHYeCKMe AaHHble (METPMKM) NOKa3blBaOT, YTO MPOUCXOANT, HO Ka4YeCTBEHHasn obpaTHas
CBSi3b 06BbACHSET, nodemMy. CobupanTe U aHanU3npymnTe MHGOPMaLUno U3 Cnegyrowmnx NCTOYHNKOB:

* CustDev-nHTepBbIO: [NMYBUHHbIE MHTEPBbLIO C MOTEHUMANBbHLIMU U TEKYLLUMMU NONb30BaTENAMU AN
BblSiBNEeHMA ux notpebHocTen, npobnem n Jobs to Be Done (JTBD).

* OT3bIBbl NONIb30BaTenen: AHann3 OT3blBOB B MarasmHax I'IpVIJ'IO)KeHVIIZ, Ha calTax-OT30BWKaXx, B
coumanbHbIX CeTax.

* OB6paTHaa CBA3b OT CMY>X6bl MOAAEPXKM: 3anpochkl, Xanobbl, NpeasioXeHns, YacTo 3ajaBaemble

BOMPOCHI.

* Onpocbl: JononHUTeNbHbIE BOMPOCH! K NOMb30BaTeNsIM, YTOObI MOHATbL UX MOTUBALMIO U YPOBEHDb
yOoBNeTBOPEHHOCTHU.

Kntouesble MHCanTbI: (3anuwmnTe 30eCb OCHOBHbIE BbIBOABI M3 aHan13a o6paTHON CBA3K, KOTopble
NoATBepPXAatoT unu onpoeepratoT PMF, a Takxxe yKasblBaloT Ha 061acTv 4N1s yiay4dlleHus.)

Oencteua no ynyJweHuwo PMF




Mpo6nema / mnoTtesa Mpepnaraemoe Oxupaembl | MeTpukngna | OTBETCTBEHHbIN
O6nacTtb peweHue / 7] OTCNeXuBaH

ynyuJLieHus OKcnepumMeHT pesynbTart us

CtpaTterumu pocta nocne PMF

[ Product-Led Growth (PLG)

MpopyKT caM CTaHOBUTCS MMaBHbIM MHCTPYMEHTOM /19 MPUBNEYEHNS, aKTUBALMU U yaepXaHus knmeHToB (OpenView
Partners: PLG-komMnaHumn pacTyT Ha 76 % 6bicTpee). Micnonb3ynTe Freemium-mopenu, 6ecnnaTtHble Npo6Hble Nepuoapl,
nHTYMTUBHBIN UX/UIL. Mpumep: Dropbox ¢ pedepanbHoi nporpammon, npuHocawen fo 60% Hosbix pernctpauni (Viral
Loops).

[J Community Building

Co3paHune 1 pa3BuTUe COOBLLLECTBA Nonb3oBaTenen BOKPYr npoaykra. CoobLecTBO AaeT 06paTHYHO CBA3b, CIYXUT
naowaaxkon ofisi o6MeHa onbiTOM, a y4aCTHUKU CTaHOBATCA ambaccagopamm 6penga (CMX: 85% mapkeTosioros
NOATBEPXAAOT ycuneHune 6peHaa, 64 % — ynydwenune yaepxanusa). NMpumep: Figma Community.

[ KOHTEHT-MapKeTUHr

CosfaHune none3Horo KOHTeHTa OJi1st KaK4oro atana nyTu KnneHTa (o6y4datowme rangbl, BeOUHapPbl, KENChI, CPaBHEHMS).
C6anaHcupoBaHHas cTpaterus: 70% koHTeHTa ana TOFU (npusneyenue), 20-25% gna MOFU (nouck pewenHus), 5-10%
ans BOFU (rotosble k nokynke). Mpumep: HubSpot, co3paBlunii kaTeropuio 'BXxoasiero MapkeTuHra' yepes oGyyeHue.

[] mokmn mapkeTuHr (Agile Marketing)

Pa6oTa KOpoTKnMMU ntepauusamu, noctosHHoe A/B TecTupoBaHve rmnoTes u 6bicTpas agantaums. 87% agile-komaHp,
GbiCTpee BbIBOAAT NPOAYKTbI Ha PbIHOK, 36% OTMeuatoT NoBbILIEeHNE YA0BNeTBOPEHHOCTU kKnneHToB (AgileSherpas).

[0 OunddepeHumaums npogykKra

CocpepoToybTech Ha YHUKaNbHbIX MPeUMYyLLecTBax, KOTopble OT/IMYatoT Ball NPOAYKT OT KOHKYPeHTOB. Mpumep: AHpekc
TenemocTt — cTaBKa Ha NpocToTy 'Buaeocsssb, KoTopas NpocTo paboTaeT'.

bonbLue MHTEepPEeCHOro
B HaLLuem bnore

passmsaﬁlTe bu3Hec-MbllNEHWe C HallnMm nccnegoeaHmMAMKM

MonyuynTb Nonbay
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