KOMaHa poCTa Ha ayTcopce

“ roc ket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

Yek-n1UCT N0 oNnTMMMU3aL MU BOPOHKMU NpogaXx c
6eHYMapKamu

MoluaroBbiv ayauT 1 yNydlleHne Kaxaoro atana BOPOHKM Ans Manoro 6usHeca

BeepaeHue: Kak nonb3oBaTbCs YEK-JIMCTOM

OTOT MHTEPaKTMBHbIA YEK-JIUCT MOMOXET BaM NPOBECTU ayauT Ballen BOPOHKM MpoAax, BbiABUTb
«Y3KNe MecTa» 1 MpMopUTU3INPOBaTb AENCTBUSA AN pocTa. N8 Kax[oro NyHKTa oTMeTbTe cTaTyc (
— COOTBETCTBYEeT, — TpebyeT BHMMaHUSA), AoGaBbTe KOMMEHTapMK U NPUCBONTE NPUOpUTET
(Husknn, CpegHuit, Boicokui).

B KOHLe Bbl HaWfeTe CBOAHYH TabnuLy AN CpaBHEHUS BaluMX NokasaTtenen ¢ 6eHYMapkamu no
oTpacnu, YTo NO3BOJIUT OLEHUTb 3QHEKTUBHOCTL BaLlel BOPOHKM U ONpeaenunTb KntoyeBble 061acTy
ANa ynydweHus.

1. MpuBneyeHne (Awareness/Discovery)

O Onpep,eneHbl N NCNonb3yrTCA OCHOBHbIE UCTOYHUKN Tpaqwn(a
KoHTeKCTHasi peknama, TapreTupoBaHHas peknama B couceTsx, SEO, email-mapKeTuHr, napTHepCK1e nporpammel.
[ PeknamMmHble o6bABAEHUS peneBaHTHbI ueneBoﬁ ayouTopumn
[MpoBepeHO COOTBETCTBUE TEKCTOB N M300pakeHnn nHtepecam LIA.
[ lMocapo4Hble CTpaHu1Lbl COOTBETCTBYHOT PEKNAMHbBIM 06bSBNEHUAM
EnvHoo6Gpasue nocbina, AM3anHa 1 NpeanoXxeHus.
[1 CTR peknamMHbIx KaMmnaHMM COOTBETCTBYET GEHUMApPKaM

CpegHuit CTR onsi KOHTEKCTHOM peknambl (Monck) ~2-5%, gns TapreTupoBaHHon peknamsl (coucetn) ~0.5-2% (MCTOYHMK
He yKkasaH, obLue OaHHble).

[1 CrtoumocTb knnka (CPC) u ctonmocTb nuaa (CPL) HaxogAaTcs B mpMemMnemMblx paMKax

CpaBHuTe ¢ Bawmnm LTV 1 mapxunHanbHocTbio. CpefHsas ctoumocTb nuaa (CPL) cunbHO BapbupyeTcsi Mo OTPachsMm.
Hanpwumep, B B2B SaaS LTV moxeT 6biTb $15K-$40K ana SMB, $80K-$200K gna Mid-Market, $300K-$1M+ ans Enterprise
(Optifai Pipeline Study, 2026).

[0 WcnonbaytoTcsa A/B-TecTbl 4151 oNTMMMU3aL My peknaMHblX 06 bABIEHUN U MOCaA0YHbIX CTPaHuL,

TecTupoBaHue 3aronoBkoB, TeKcToB, CTA, nsobpa>xeHun.

TUnuyHble I1p06ﬂeMbl U peKkomMmeHgauunm Ha aTane anBﬂequMﬂ

Huskui CTR MepecMoTpuUTE 3aroNoBKN U TEKCTbI OOBABIEHUN, UCNONb3YNTE
6osiee npusrekaTefibHble BU3yaribl, YTOYHUTE TapreTuHr.

Bbicokasi cCTOUMOCTb Knuka/nuaa YnyJlumTe KauyecTBO peknaMHbIX KaMmnaHui (nokasaTtenb
KayecTBa B Google Ads), onTMMU3NPYNTE NOCaf0YHbIE
CTpaHuLbl, pacCMOTpUTE anbTepHaTUBHbIE KaHanbl NPUBEYEHUS.
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Heuenesoit Tpadpuk YTOUYHWUTE MUHYC-CNTIOBa B KOHTEKCTHOW pekname,

2.

O

CKOPPEKTUPYNTE TAPreTUHIr B COLCETAX, MPOBEPbTE
peneBaHTHOCTb KNtoyeBbix cnos ansa SEO.

BoeneueHue (Interest/Consideration)

KOHTEHT Ha caltTe/cTpaHuLe peneBaHTEH 3anpocaM Mnosib3oBaTens
MpepocTaBnsieT ncyepnbiBaroLLyo MHGOPMaLMIO 0 MpoAyKTe/ycnyre, pewaeT 601 KIMeHTa.
Ypo6Hasa HaBuraumsa no canmty

VIHTYUTMBHO NOHATHAA CTPYKTYpPa, NEerkuim nouck Hy>xHon nHdopmauumm.

CKOpOCTb 3arpy3kKu CTpaHuL, COOTBETCTBYET CTaHAapTaM

OntumanbHo fo 3 cekyHA. MpoBepbTe ¢ nomolbio Google PageSpeed Insights.
MpucyTcTBYHOT YeTKMe Npu3biBbl K gencteunto (CTA)

KHonku '3akasaTtb', 'OcTaBuTb 3asBKy', 'Ckayatb npanc', 'Tlonyuntb KOHCYbTaLuio'.
Moka3aTtenb oTka3os (Bounce Rate) cooTBeTCTBYET 6EHUMapKam

CpepfHuii nokasaTtenb 0TKa3oB: 26-40% ana e-commerce, 41-55% pns B2B, 56-70% ans 6noroB (MCTOYHMK He yKasaH,
obLume gaHHbIe).

CpefHee BpeMs Ha cailTe/rny6uHa NpoCcMoTpa A0CTaTOUYHbI
[Moka3blBaeT BOBIEYEHHOCTb NOMb30BaTeNEN B KOHTEHT.
Vicnonb3ytoTca GopMbl 3aXBaTa KOHTAKTOB (NUA-MarHuThbl)

becnnaTHble rangpl, YeK-nUCTbl, BeGMHapbl B 06MeH Ha email.

TunuuHble Npoo6nemMbl U peKoMmeHaalun Ha atane BoeneyeHusa

BbICOKMI MOKa3aTesnb 0TKa30B YnyJlumTe peneBaHTHOCTb KOHTEHTa, ONTUMU3UPYNTE CKOPOCTb
3arpysku, NepecMoTpuTe gusanH U yao6CcTBO UCMNOSIb30BaHMS
canTa.

Huskas rny6uHa [o6aBbTe MHTEPAKTUBHbIE 3NIEMEHTbI, YNyYLUUTE CTPYKTYPY

npocMoTpa/BpeMs Ha cauTe KOHTEHTa, NPeAsIoXNTE CBA3aHHbIe MaTepuarbl.

OTtcytcTBUe B3aumogencTeusa ¢ Cpenante CTA 6onee 3aMeTHbIMU, U3MEHUTE GOPMYNUPOBKMU,
CTA NpoTecTUpynTe pasHble PacnooXeHUs.

3.

O

KoHBepcus (Conversion)

®opma 3akasa/3asaBKK yO00HaA U COOEPXUT MUHUMYM MOnen

YpaneHue Tpex Heo6sA3aTeNbHbIX Monen n3 GopMbl 3aKasza MOXET YBENIMUNTb KOHBepPCUIO Ha 15% (Sostav.ru).
Hanuuune oHnanH-KoHCynbTaHTa/4YaT-60Ta Ha canTe

[na onepaTnBHOro oTBeTa Ha BOMPOCHI M MOMOLLM B BbliGOpeE.

CKOpOCTb OTBETa MeHe[>KepoB Ha 3aABKN COOTBETCTBYET OXXUAaHUAM

OnTuManbHO — A0 15 MUHYT. BbICTpbIM OTBET Ha MOl — OOUH U3 7 CMOCO60B MOBbILEHUS KOHBepcun (rechka.ai).
MpucyTcTBYIOT yO06OHbIE CMOCOOLI OnNaThl

KapTbl, CBI1, aneKTpoHHble KoLwebKK, paccpoyka. OTCyTCTBUE YAOOHOro crnocoba onnaTbl — O4Ha U3 rMaBHbIX MPUYUH
OpoLUeHHbIX Kop3uH (KOKassa).

KoHBepcua ns nocetutenst B nng, COOTBETCTBYET 6eHUYMapKam

CpepHsasa koHBepcus no scem B2B oTpacnsam — 2,9%, HO pa3bpoc orpomeH: oT 1,1% B SaaS po 7,4% B ropngnyeckmx
ycnyrax (Ruler Analytics 2025, rechka.ai). Ansa nHtepHet-antek — 21,7% (rechka.ai).

KoHBepcua ns nupa B npogaxky CooTBETCTBYET 6eHUYMapKam



Cpep,H;m KOHBEPCUA U3 3BOHKa B Npoaa>y CUNTbHO 3aBUCUT OT OTpacCsiM U KavyeCTBa nnga.
[0 Wcnonb3ytoTcs TpUrrepHble COOBLEHUS A1 GPOLEHHbIX KOP3UH/3asiBOK

HanomuHaHua, cneunanbHble npenno>XXeHna anda 3aseplieHnda nokynku.

TunuyHble I'Ip06ﬂeMbl U peKomMmeHgauunum Ha aTtane KOHBepCMM

BpolueHHble YnpocTuTe npouecc opopmMieHns, 4o6aBbTe HaNnoOMUHaHNS,
KOp3UHbI/He3aBepLUeHHble npeanioXute cKMAKy unm 6ecnnaTHyo AOCTaBKy.
3asaBKU

Huskasa KOHBepcus B Npogaxy YnyuwnTe CKpUnTbl NpoAaXx, 06yunTe MeHeXepoB, COKpaTUTe
BpeMsl OTBETA Ha 3asiBKU, paboTaiTe C BO3PaKeHUAMMU.

Jonrun uMkn coenku Ncnonbaynte appekT gedpmunTta ('Cknpgka AencTeyeT ToNbko 48
yacos', 'OcTanocb Bcero 5 Mect'), npegnarante NpoodHble
nepuogbl, CHUXKaNTe PUCKN s KITMEHTa.

4. YpepxaHue (Retention/Loyalty)

[] Paspa6oTaHa v BHepeHa nporpamMmma fosfibHOCTH

HakonuTensHas, MHOroypoBHeBasa CUCTeMa, K3LWO3K. I‘IpMBnequme HOBOIO K/IMeHTa CTOUT B 5-7 pa3 oopoxe, 4em
yaep>XaHune cyuecTeyrowero.

[ PerynsipHo cobupaeTcs o6paTHas CBA3b OT KIMEHTOB
Onpochl, 'TalHbIN NOKyNaTenb', aHann3 OT3bIBOB.
[] OnepaTtuBHasa 1 adppekTnBHas paboTa C HeraTMBHbLIMM OT3blBaMU/>kanobamu
BbICprIl;I OTBET, NpeanoXxeHne KomMmneHcaumu, peweHne npo6ne|\/|b|.
[ Wcnonb3ytoTcsa email-paccbiiku Ansa yaepXaHusa n peaktnBaLmm KNMeHTOB
HanomwuHaHus o 6annax, NnepcoHanM3npoBaHHbIE NPEAIOXKEHUS, PpeaKTUBaLma 'YyCHYBLUMX' KIMEHTOB.
[ KoadduumeHT yaepxaHusa knmeHtoB (CRR) cooTBeTCTBYET 6EHUMapKam
Bbicokuin CRR cBupgeTenbcTByeT 0 nosinbHOCTU. [ns SaaS komnaHui oT 70% M BbilLe CYUTAETCS XOPOLUUM.
[] ToXuW3HeHHas LeHHOCTb KnneHTa (LTV) HaxoanTcs Ha NpUeMNIEMOM YPOBHE

LTV:CAC ratio — kntoueBow nokasatenb. 3aoposbit LTV:CAC = 3:1 MuHumym, 5:1+ ana apdektmuBHocTu (Optifai Pipeline
Study, 2026).

[ WcnonbaytoTca gonpogaxu (upsell) n kpocc-npogaxu (cross-sell)
YBenuyeHue cpefHero yeka u LTV.
[0 TMpucytcTteyeT pedepanbHas nporpaMmma

MoTunBauus KNMEeHTOB peKoOMeHA0BaTb npop,yKT/ycnyry.

TunuyHble Npo6IeMbl U peKoOMeHAaLuu Ha 3Tane Yaep)XaHusa

BbiCOKUI OTTOK KnueHToB (Churn YnyJlimTe KauyecTBo NpoayKTa/cepBuca, BHeapuTe nporpammy
Rate) NOANbHOCTM, aKTUBHO paboTanTe ¢ 06paTHOM CBSA3btO,
NepcoHann3npymnTe KOMMYHMKaLNUN.

Huskun LTV PasBuBanTe gonpogaxun n Kpocc-npoaaku, NoBbILLanTe YacToTy
NOKYMOK, YNyyllanTe KITIMEHTCKUIA CEpPBUC.

OTCyTCTBME NOBTOPHbIX MOKYNOK HanomuHaiTe o ce6e, npepiaraiTe SKCKIHO3UBHbIE aKLMK oS
MOCTOSIHHbIX KIIMEHTOB, CO3JaBaiTe LeHHOCTb ANs
[ONOCPOYHbIX OTHOLLIEHWHN.



CeopgHas Ta6nuua: Bawm nokasatenu vs beHYMapku no otpacnum

MokasaTtenb Bawu BeHuymapk no oTpacnum UcTouHUK KommeHTapum
rnokasartesb (npumep) 6eHYMapkKa ]
KoHBepcus canta % 2.9% (cpepHee B2B), 1.1% Ruler Analytics
(noceTtuTens B nua) (SaaS), 7.4% (rop. ycnyru), 2025, rechka.ai
21.7% (UHTepHeT-anTeKw)
CTR (koHTeKcTHas % 2-5% O6Lwune aaHHble
peknama)
CTR % 0.5-2% O6Lwmne aaHHble
(TapreTnpoBaHHas
peknama)
MokazaTtenb 0TKa3oB % 26-40% (e-commerce), 41-55%  O6uwue gaHHble
(Bounce Rate) (B2B), 56-70% (6n0r1)
LTV:CAC Ratio 3:1 (MUHUMYM), 5:1+ Optifai Pipeline
(addpekTnBHO) Study, 2026
KoadppuumneHt % 70%+ (pnsa SaaS) O6uwMme gaHHble
yOepXaHus
knueHtoB (CRR)

Mpuoputesauua aencTeumn

HW3KMI NpUOPUTET: HeGoMblUVE QP aHIsh IHUOPUTET: NNaHOBBIBCEBMBHREUEPUTET: KPUTUYECKME 'y3KBoMBOTaEME/IEHHOE YCTpaHeH e

OueHWTe 06LLee COCTOAHME Balleil BOPOHKM NPOoAaXx 1 onpeaeniute, HacKo/IbKO CPOYHO TpeByeTcs
BMellaTenbcTBo. OTMETbTE Ha LUKase, rae HaXoAMUTCA Balla KOMMaHus.

bonblue nHTepecHoro
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passmsaﬁlTe buaHec-MbllWEHWEe C HallMMM nccnegoeaHMAMK
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