KOMaHa poCTa Ha ayTcopce

“ rocket Iab ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

LLla6noH SLA gna Smarketing: MapkeTuHr u lNpogaxwu
(B2B)

[foTOBOE cornaweHue gns CUHXPOHM3aLUMN OoTOENOB, POCTA KOHBEPCUN U BbIPYYKHN

BeepeHue: Llenu n 3apaun CornaweHus

HacTosiwee CornaleHne 06 ypoBHe o6cnyxnsaHus (SLA) paspaboTtaHo ana popmanunsaumm
B3aMMOAenCTBMNA MeX Ay oTAeNaMmn MapKeTUHra 1 Npogax C Lenbio JOCTUXKEHUS 0BLUNX
6U13Hec-Lenen, NoBblWeHUs 3PPeKTUBHOCTM paboTbl, COKpALLEHUS KOHOIMKTOB U ONTUMU3ALIMM
NpoLecCcoB NpuBAeYeHnss U KOHBEpPTaLMK KIIMEHTOB.

OCHOBHbIE Lenu:

* O6ecrnevyeHne eAMHOro NOHMMaHUS U NPO3PaYHOCTU NPOLLECCOB.

* YnyJweHue KayecTBa NepefaBaeMblX NG0B U CKOPOCTU NX 06PaBOTKM.
* MNoBblWeHMe 06LLEN KOHBEPCMM BOPOHKU Npoaax.

* ONTMMU3aLMA MapKETUHIOBbIX pacxogos 1 ysenuyeHue ROI.

* [lOCTUXEHWE LieNieBbiX NnokasaTtenei no Bbipyyke u LTV.

OnpepeneHusa KnioyeBbix TepmMuHOB

MQL (Marketing Qualified Lead)  Jlug, KOTOpbIA NPOSIBMA MHTEPEC K NpOoAyKTy/ycnyre u
COOTBETCTBYET 6a30BbIM KPUTEPUSAM LIENEBON ayanTOpUN,
onpepfeneHHbIM MapkeTUHrom. 0ToB K 'nporpesy’
MapKETUHIOBbIMW aKTUBHOCTAMM (Hanpumep, ckavan KOHTEHT,
noceTunn Be6MHap, NPOBEN Ha canTe 6osiee X MUHYT).

SQL (Sales Qualified Lead) Jlng, KoTopbin 6bia KBaNMOUUMPOBaH MapKETUHIOM KakK roTOBbIN
K nepepave B otaen npogax. OH COOTBETCTBYET KpUTEPUAM
BANT (Budget, Authority, Need, Timeline) unu gpyrum
COrnacoBaHHbIM KPUTEPUSAM, U LEMOHCTPUPYET ABHYIHO
NoTPe6HOCTb B NpoAyKTe/ycnyre.

SAL (Sales Accepted Lead) Jlng, KOoTopbin 6bia NOYYEH OTHENOM NPOAAaX OT MapKETUHIa U
NPUHAT UMK ANa fanbHenwen paboTbl Nocne NnepBUYHON
npoBepKkn. 3TO NOATBEPXKAAET, YTO NUA COOTBETCTBYET
cornacoBaHHbIM Kputepusam SQL.

CAC (Customer Acquisition CTOMMOCTb NpUBNEYEHUS1 0QHOIO KneHTa. O6Lwme pacxonbl Ha
Cost) MapKEeTUHI N NPOAAXK, AefIeHHble Ha KOTMYEeCTBO HOBbIX
KNMEHTOB.
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LTV (Lifetime Value) lMoXM3HEHHas LLeHHOCTb KineHTa. O6Lwan cyMmma 4oxoaa,
KOTOPY KOMMaHMs 0XUAaeT NoslyYnTb OT KIIMEHTa 3a BECb
nepuoj ero B3aMMoaencTBusa ¢ KomnaHmen. [1ns ycTonumBoro
pocTa LTV ponxeH npesbiwats CAC MuHuMyM B 3 pasa.

KoHBepcus MpoueHTHOE COOTHOLLEHUE NUAOB, NepeLlewnx ¢ OgHOro aTana
BOPOHKW Ha apyroun (Hanpumep, MQL B SQL, SQL B caenky).

BopoHka npogax Buayanusaumsa nyTu KNMeHTa oT NepBOro KoOHTaKTa Ao
COBEpLUEHMS NOKYMKKU, C YETKO OnpeneneHHbIMU CTagnsamm
(OcBegomneHHocTb, MIHTepec, PaccmoTpeHne, HamepeHue,

Mokynka).
CRM (Customer Relationship Cuctema yrnpaBrneHus B3auMOOTHOLLEHUSMU C KIIMEHTaMy,
Management) €AMHBIN NCTOYHMK OAaHHbIX O BCEX B3aMMOAENCTBUSIX C NMngamMu n
KIIMeHTaMu.

Oo6sasaTtenbctBa OTaena MapkeTuHra

[] FeHepauma MQL

ExxemecsiyHo: He meHee 200 MQL. Pa3spa6oTka 1 peanusauns kKaMnaHuin, HanpasfeHHbIX Ha NpuUBReYeHne Leneson
ayputopun. (Mpumep: 50% 13 KoHTeHT-MapkeTuHra, 30% u3 nnaTHon peknambl, 20% 13 SEO).

[ Kputepun kBanudpumkauum MQL

Nvp cuntaetca MQL, ecnu:

* [NoBepeH4YecKkme: NoceTun 3+ CTpaHULbl canTa, MPOBEN Ha calTe >2 MUHYT, CKavasn 2+ eAuHULbl KOHTEeHTa (Hanpumep,
whitepaper, Kelc), 3apeructpupoBasncs Ha BebuHap.

* [lemorpaduyeckne/Pupmorpadpudeckne: coorsetcTyeT ICP (oTpacnb, pazamep koMnaHuu, fgomxkHocTe JIMP). (Mpumep:
B2B komnaHuu us IT/®OuHaHcel, wraT >50 yenosek, JIMP - PykoBoauTtenb otaena/AnpekTop).

[] Mepepaya MQL B SQL
O6ecneuntb kKoHBepcuto MQL B SQL He meHee 15%.
[1 CkopocTb nepegauun nmugos 8 CRM

Bce MQL pgonmxHbl 66T aBTOMaTMyeckun nepefaHsl B CRM B TeyeHne 15 MUHYT Nocne BbIMOTHEHUS KBaNUGULMPYHOLLNX
0encTesun.

[1 lMpepocTtaBneHne MHpopmaLmm o nnpax

Ons kaxgoro MQL/SQL B CRM pomkHa 6biTb OCTYMHa cnefytolias MHGopMaLms: UCTOYHMK nuaa (KkaHan, KamnaHus),
NCTOpPUS B3aUMOLENCTBUSA (MOCELLEHHble CTPaHWLbI, CKaYaHHbIN KOHTEHT, MPOCMOTPEHHbIE BEOGUHAPbI), KOHTAKTHbIE
OaHHble.

[] [OdononHutenbHasa noamaepyka npogax

PerynapHoe co3gaHune v 06HOBMIEHWE KOHTEHTa (KeNCbl, Mpe3eHTaLun, CTaTbi, BULEO), HEOBXOAMMOro s paGoThl oTaena
npogax. MpoBeAeHNe COBMECTHbIX BE6UHaAPOB/MepPOonpUATUIA ANa 'Mporpesa’ NA0B.

O6sas3atenbctBa OTaena lNMpopax

[] CkopocTb 06paboTtkn MQL/SQL

Bce SQL, nepefaHHble MapKeTUHIOM, JO0MKHbI 6biTb 06paboTaHbl (MEePBbIA KOHTAKT/MOMbITKa KOHTaKTa) B Te4eHne 14aca B
paboyee Bpemsa. MQL, TpebytoLime AONONHUTENBHOMO 'Nporpesa’, AOMXHbI 6bITb MPUHATLI U NOCTaBEHbI HA OTCMEXWBaHWe
B TeYEHVe 2 4acosB.

[0 Kpwutepun keanudpukaumm SQL (BANT)

Ing, cuntaetca SQL, ecnu:

* BrofyKeT: NoTeHUManbHbIA KITMEHT MMeEeT BHoXET, COOTBETCTBYHOLMIN MUHUMANbHON CTOMMOCTH NPOoAYKTa/yCnyru.
* MonHoMouus: sensietca JIMP unv umeeT NpsiMoe BUSIHUE Ha NPUHATUE PeLLUeHUs O NMOKYMKe.

* [1OTPeBHOCTb: YETKO BblpaXkeHHas MOTPEOHOCTb, KOTOPYH Hall NPOAYKT/yCyra MOXeT peLlunTb.

* CpOKW: NnaHUpyeT NPUHATb PeLleHne o NoKYrKe B TeyeHne 3 MecsLes.

[J MpoueHT SAL oT nonyyeHHbIx SQL
O6ecneuntb NpuHaTUE He MeHee 80% SQL, nepepaHHbIX MapKeTUHIoMm (T.e. NpuaHaHue nx SAL).

[] PerynapHasi o6paTHasi CBs3b N0 KayecTBYy IMA0B



ExxeHenenbHO NpefocTaBnsiTb MapKETUHIY CTPYKTYPUPOBaHHYHO 06paTHYHO CBSI3b MO KayecTBY nonyyeHHbix MQL/SQL
yepes CRM (cTaTyc, KOMMeEHTapum, NpuYmHbl oTkasa). OTaen Npofax fomkeH otMedatb B CRM, ecnu nug, He
COOTBETCTBYET KpuTepusm SQL, ¢ ykazaHnem NpuUynHbI.

[1 BHeceHue gaHHbIXx B CRM

O6ecneyunTb NOSIHOE M CBOEBPEMEHHOE BHECEHME BCEX AaHHbIX O B3aMMOLENCTBUAX C NMngamMu U knmeHtamu 8 CRM
(3BOHKM, NMCbMa, BCTpEUN, CTaTyC COENKHN).

Eaunbie KPIl u MeTpuku pns Smarketing

MeTpuka LieneBoe 3HaueHue (Mpumep) OTBEeTCTBEHHbIN oTAEN

O6Lwas BblpyyKa PocT Ha 20% ropg k rogy MapkeTuHr + Npogaxwm

LTV (Lifetime Value) B 3+ pasa Bbiwe CAC MapkeTuHr + Mpoaaxwu

CpepHum yek PocT Ha 10% ropg k rogy Mpopaxu (Npy noaaep>xkKe
MapkeTuHra)

KoHeepcus SQL B caenky He meHee 25% Mpopaxwu

ROI MapKeTUHIroBbIX MHBECTULMN He meHee 150% MapkeTuHr (npu nogpepxke
Mpogaax)

CAC (Customer Acquisition Cost) CHmxeHue Ha 10% rog K rogy MapkeTuHr + Mpoaaxu

Konunyectso SAL He meHee 80% o1 SQL MapkeTuHr + Npogaxwm

MexaHuambl O6paTtHoM CBA3U U KOppEeKTUPOBKU

[1 CoBMmecTHble Smarketing BcTpeun

ExxeHepnenbHO, No cpepam, 14ac. O6cyxaeHne KayecTBa nnMaoB, 3GPEKTUBHOCTU KaMMNaHUi, UHCAWTOB OT K/TMEHTOB,
TeKyLWMUX Npo6nem v NpeanoXxeHun no ynydwenuto. (Mctoynmk: HubSpot)

[ dopmaT npenocTaBfeHns OTYETOB

ExxeMecsiuHbI CBOAHbBIN OTYET MO BOPOHKE NMPOAAX, KOHBEPCUU Ha Kaxaom atane, CAC, LTV, ROL. OtyeTbl popmupyroTcs
B CRM/cncTtemMe CKBO3HOW aHanuUTUKK (Hanpumep, Roistat) n gocTynHel o6oum oTaenam.

[1 Cuctema obpaTHOM cBA3u no nngam 8 CRM

BHeppuTtb B CRM nonst ans 6biCTpOM OLeHKM KayecTBa nnga OTAeNoM npofax (Hanpumep, 'KayecTtso nupa:
Bbicokoe/CpepHee/Huskoe', 'MpuumHa oTkasa: Heuenesoi/HeT GrogxxeTta/HeT noTpe6HocTH').

Mpouepypa PaspeweHnsa KoHPNUKTOB

[ lMepBUYHbIN ypOBEHDb

MeHemyep Mo MapKeTUHTy U MeHeaXep Mo NpoAaxkam, OTBETCTBEHHbIE 338 KOHKPETHbIW IMA/KaMmnaHuio, MbITatoTCsA PeLUnTb
BOMPOC HanpsiMyto B TeuyeHue 24 4acos.

[] BTtopow ypoBeHb

Ecnun KOHAUKT He pelleH, BONPOC nepefaetcs pyKoBOAUTENO OTAENa MapKeTUHIa U pyKOBOAMUTENIO OTAeNa Npogax.
PelueHne gonHo 6biTb HaNAEHO B TeyeHne 48 Yacos.

[] TpeTun ypoBeHb

B Ccny4yae OTCYTCTBUA pelleHna Ha BTOPOM YpOBHe, BOMPOC BbIHOCUTCA Ha paCCMOTpeHNe KOMMep4YeCKOoro anpeKTopa nnm
ONPEeKTopa KoOMNaHnu. OKoOHYyaTenbHoe peweHne NnpuHMMaeTCa B Te4eHne 72 4yacos.

[0 [JokymeHTUpoBaHue

Bce crnopHble CUTyaLumn 1 NMPUHATbIE PELLEHNUSA AOMKHbI GbiTb 3adUKCUPOBaHbI B 06LLEM AOKYMEHTE UK cUCTeMe
ynpaBrneHusi npoekTamu (Hanpumep, Kaiten, AHgekc Tpekep).

Cpoku flencteus u NepecmoTtpa SLA




Cpok pencTBus HacTtoswee SLA BcTynaet B cuny c¢ [[aTal u gencreyeT B
TeyeHue 12 mecaLeB.

E>xekBapTanbHbI NepecMoTp U akTyanusaums SLA npoBogutcs
Ha COBMECTHON BCTpeYe pyKOBOAUTENEN OTAENOB MapPKETMHIa U
npoaax. ExerogHbln NOMAHbI NEPECMOTP C YYETOM U3MEHEHUN
PbIHOYHOWM CUTYyaLUKN U BU3HEC-LIENEN.

MepecmoTp

bonblue nHTepecHoro
B HaLuem o6nore

passmsaﬂTe Bu3HeC-MbllUNEeHWe ¢ HallMK nccnegoeaHMAMK
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