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KOMaHOa pocTa Ha ayTcopce
ANA CACTEMHOIO yny4dlweHWA KNKYeBbIX MeTPUK

MaTpuua oyeHku rotoBHOCTU K Account-Based

Selling 1 popoXxHasa KapTa BHegpeHuUs

VHCTPpYMEHT A1 CaMOOLEeHKM 1 nolaroBoro BHegpeHna ABS ans B2B-komMmnaHun

MaTpuua oyeHKu rotoBHocTu K ABS

Kputepuit oleHKun

Huskas rotoBHOCTb

m

CpeAHﬂﬂ rFOTOBHOCTb

(2)

Bbicokasi roToBHOCTb (3)

Hanuuyne ICP (Ideal
Customer Profile)

CornacoBaHHOCTb MeXay
MapKeTUHIOM U
npogaxamu (Smarketing)

Hannune CRM u eé
OYHKUMOHaNbHOCTb Ans
ABS

HaBblku KOMaHAbl
NpPoAax B rNy60KoMm
nccnefoBaHum
aKKayHTOB

Bo3moxHoCTH
MapKeTuHra no
CO3JaHuIo
nepcoHann3npoBaHHOro
KOHTEHTa

Brop>xeT u pecypchbl ans
BHegpeHua ABS

CpepHut yek n LTV
TEKYLUMX KIIMEHTOB

[nuTenbHoCTb LmMKNa
npoaax

ICP He onpepeneH
unu onpepenex
WHTYUTUBHO.

OTpensl paboTatoT
N30MMPOBAHHO,
YyacTble KOHGNUKTBI
n3-3a nMaos.

CRM oTtcyTcTBYET
unn ncnosnb3yetcs
TONbKO Ans
dukcaumm
KOHTaKTOB.

MeHepxepbl
dokycupyroTcs Ha
MacCOBbIX 3BOHKaX,
He ymetoT
uccneposaTb.

MapkeTuHr cosgaeTt
TONbKO 06U
KOHTEHT, HET
pecypcoB ans
nepcoHanusaumm.

BropxeT He
BblAENEH, HET
NMOHMMaHUSA
Heob6XxogMMOoCTH
MHBECTULINA.

Husknn cpegHun
ek, ABS He
oKynuTCA.

KopoTkui umkn
npogax, ABS moxet
ObITb M3BbLITOYHbLIM.

ICP onpegeneH, Ho
TpebyeT aeTanvsaunm un
BanMaaumn.

EcTb nonbITkK
KoopAuHauun, Ho HeT
egunHbiX KPI n
npoLeccos.

CRM ucnonb3yeTcs, HO
He HacTpoeHa gna ABS
(HeT KapT aKKayHTOB,
ncTopun
nepcoHanusaumm).

MeHemxepbl YaCTUYHO
nccneayroT akKayHTbl,
HO 6€3 CUCTEMHOro
nogxoaa.

EcTb BO3MOXHOCTb
cospaBaTb
afanTUpPOBaHHbIN
KOHTEHT, HO npovecc
He CMCTeMaTU3NPOBaH.

Brog>xeT orpaHuyeH,
BHegpeHue ABS
paccmaTpuBaeTcs Kak
LOMNONHUTENbHas
Harpyska.

CpefHum yek
nossonset
paccmoTpeTb ABS, HO
LTV He Bceraa BbICOK.

CpepHuii Lukn Npoaax,
ABS MOXeT npuHecTu
nonb3y.

ICP yeTko onpepeneH,
BanMpMpoBaH N perynsapHo
o6HOBNAETCS.

MapKeTuHI 1 npogaxu
paboTaloT Kak eguHas KoMmaHaa
(Smarketing), o6wwme KPI,
perynapHble CUHXPOHU3aLNN.

CRM - ueHTpanbHoe 3BEHO,
HacTpoeHa gnsa ABS, copoepxut
KapTbl aKKayHTOB, UCTOPUIO
B3aMMOOENCTBUI, MHTErpaunmn.

KomaHga npogax enageet
TEXHUKaMU rNy6oKoro
nccnefoBaHus, cocTaBnaeT
JeTanbHble KapTbl aKKayHTOB.

MapkeTuHr cnoco6eH
co3pgasaTb
BbICOKOMNEPCOHaNN3NPOBaHHbIN
KOHTEHT A5l KaXA0ro akkayHTa
(MOAYNBHOCTb KOHTEHTA).

BblgeneHbl 4ocTaTouYHbIe
pecypchbl (puHaHCOBbIE,
yenoBeYyecKne) Ha BHeEAPEHUE U
nognep>xky ABS.

Bbicokuin cpegHum yek n LTV,
yTo aenaeT ABS 3KOHOMMYECKMU
BbIFrOAHbIM.

LONVHHbBINA U CNOXHbIN LUK
npogax (mecsubl), TpedyroLwmmn
rny6oKon NpopaboTKMu.
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Pe3synbTaTbl oL,eHKU U PekomeHpauum

Mocne 3anonHeHna MaTpuLbl NPOCYMMUPYITe 6ansbl MO Kaxaomy Kputeputo. O6Lias cymma
NMoKa)keT TEKYLLUWIA YPOBEHb FOTOBHOCTU KOMMaHUW K BHeapeHuo ABS.

O6LLas oLeHKa roTOBHOCTHU:

* 8-12 6annoB (Hu3kasa roToBHOCTb): TpebyeTcs 3HauMTeNnbHaa NnoarotTosuTenbHas pabota. HauHuTe
c onpegenenus ICP 1 HanaxuneaHuUa 6a30BON KOMMYHMKaLMKM Mexay oTaenamu. PaccmoTpute ABS
KaK AONroCPOYHYIO CcTpaTerunto, a He 6bICTpbIN GUKC.

* 13-18 6annoe (CpeaHsas roTOBHOCTL): Y Bac eCcTb NoTeHuman ans sHegpeHns ABS.
CocpefoToubTech Ha ynyylleHun cornacoBaHHoOCTM Smarketing, o6y4yeHnn KoMmaHgbl
ontumuszaumm CRM gns ABS-npoueccos.

*19-24 6anna (Bbicokasi rOTOBHOCTb): Balua KoMnaHuMs XopoLwo NogrotosneHa. Nepexoaure K
NMAOTHOMY NPOEKTY, YAeNnss BHMMaHue rny6oKon nepcoHanmMsauum u To4e4HHOMY BOBIEYEHUIO.
MoMHWUTe, YTO Jaxke Npu BbICOKOW FOTOBHOCTM BaXHO He HE,00LLEHUBaTb PECYPChl U BbiTb FOTOBLIM K
COMPOTUBNEHUIO KOMaHAbI.

PekoMeHOauUmMm no yiyydleHuto:

* |CP: NMpoBeanTe BOPKLLOMbLI C OTAENaMU MPoAaXK N MapKeTUHra g1 CoBMeCTHOro popmMmnpoBaHus 1
Banupaumm ICP Ha OCHOBE f@aHHbIX O NTyYLINX KIIMEHTax.

* Smarketing: BHegpuTe exxeHefenbHble BCTPEYM NO LieNeBbiM akkayHTaMm, pa3paboTanTe eanHbIn
rnoccapun (MQL, SQL) n o6wme KPI ans mapkeTuHra u npogax. KomnaHum ¢ TecHo
CcornacoBaHHbIMW KOMaHAaMu NpoAaXk U MapKeTUHra AeMOHCTPUPYIOT B cpeaHeM Ha 32% 6onee
BbICOKWU rOA0BOM pocT Bblpy4Ykn (Forrester Research).

* CRM: MNMpoeeauTte ayaut Tekywen CRM, HacTponTe nons s KapT akkayHTOB, MHTErpupymnTe ¢
WHCTPYMEHTaMM aHaNUTUKN U KOMMYHUKaLUW.

* O6y4yeHue: iHBeCcTUpyiTe B 06ydYeHne KOMaHabl MPoAaXx TEXHUKAM ry6oKoro UCCcnefoBaHus 1
NepcoHann3npoBaHHOW KOMMYHUKaLMK. OBYyUYnTe MapKeTOoNoroB NPUHLIMNAM MOAY/IbHOrO KOHTEHTA.

AopoxxHas kapTa BHegpeHusa ABS (6-12 mecsles)

Tabnuua He nomellaeTca Ha cTpaHuly PDF — oHa copep XuT CNuwKomM MHOro ctonéuos. MNMonHas
Tabnuua [ocTynHa Ans ckaumeaHua B danne Excel, KoTopbin npunaraeTca K aToMy maTepuany.

KnioueBble meTpuku ycnexa ABS

OxBaT aKKayHTa Kakoln NpoLEeHT KIHYEBbIX NUL, B LLEeN1eBOM KOMMaHUN Mbl
BoBneknu B gunanor? (ITSMA: 76 % MapKeTosloroB oTMe4datoT
6onee Bbicoknint ROl ot ABM).

BoBneyeHHOCTb Kak YacTo npefAcTaBUTENN aKKayHTa B3aMMOAENCTBYHOT C HaLUUM
KOHTEHTOM, NOCeLatoT CanT, OTBeYatoT Ha NUCbMa?
(Ucnonb3yinte nnatdopMbl 4151 OLLEHKM BOBIEYEHHOCTH,
afanTupys UX NOruky).

CkopocTb caenkm (Sales Kak 6bICTPO aKKayHT ABUXETCA MO BOPOHKE OT NepBOro KOHTakKTa
Velocity) Jo caenku? (HekoTopble UCCNefoBaHUs NoKasbiBaoT
yBenunyeHne CKOpoCTH 3aKpbITUA caenok Ha 15%).

CpenHun pasmep caenkm PacTeT N1 oH No cpaBHEHUIO C TPagUUMOHHBIM NOAX040M?
(KonnyectBo coenok moxeT yBennuntbcs Ha 30%).



YucTtbin ROI CooTHOLLEHNe 3aTpaT Ha BefeHMe akKayHTa U NolyYeHHoM OT
Hero npubbinu. ®opmyna: (Joxom oT MHBECTULUIN - CTOUMOCTb
mHBecTUUMi) / CToumocTb MHBeCcTULMIA x 100%.

KoHeepcus MQL B SQL HopmanbHon koHBepcuen B B2B cuntaetcsa 15-30%. Ecnun
nokasaTeflb HUXe, 3TO CUTHaN O HeLLeNeBOM ayguUToOpUMN.

bonblue nHTepecHoro
B HaLuem o6nore

passmsaﬂTe Bu3HeC-MbllUNEeHWe ¢ HallMK nccnegoeaHMAMK
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